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RIM TRADE SEES 
CAR OUTPUT HIGH | 
IN LAST QUARTER 


Production in October, 
2,114,611, Against 
1,384,924 


By HAROLD G. McCOY 


LEVELAND, Nov. 
Automobile 
ing continues 


manufactur- 
at a high rate 


and at record levels for the! 
final quarter, the monthly re-| 
port of the approved rim pro-| 


duction for October, released | 
by the Tire and Rim Associ-| 
ation of America, showed to- 
day. 

October rim production was 
more than 50 per cent. in advance 
of production for October, 1927. 
The total was 2,114,611, as against 
1,384,924 for October a year ago. 

The total production for the ten 
months of the year was 21,932,844, 
as against 18,030,045 for the same 
period of 1927. Production for the 
remaining two months of the year, 


" wit was indicated, may run the total 


‘0 a new record. 

The big gain during October ap- 
peared to be largely in passenger 
car production, the total production 
being 1,746,349, as against 1,196,896 
a year ago. 

Passenger car rim production for 
the ten months has been 19,144,731, 
as against 17,185,654 for the same 
period a year ago. 

Truck rim production in October 
was just twice that of October, 1927, 


the total being 358,959, as against, 


173,963 in October, 1927. 

Truck rim production for the ten 
months is 50 per cent. ahead of the 
same period of 1927, the totals 
being: 1928, 2,692,672; 1927, 
1,761,333. 

The bulk of production for the 
month and for the year has been 


(Continued on Page 12) 
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F. BARRETT, who has just 
» been promoted to be man- 


L 


ager of districts for the sales 
division of the Hudson Motor 


Car Company. He has had 
twenty years of experience as 
retail salesman, wholesale rep- 
resentative, distributor and man- 
ager of branches. 





Price $1,195. 


wheel base. 





LCAR FLEETWING SEDAN 
; announced by the Elcar Motor Company. 
rious fittings and restful riding qualities. 


tops 
The car 


the new six-cylinder line model 75 just 


The entire line of seven models is powered 
by the Lycoming six-cylinder L-head engine and has shockless chassis on 117-inch 


combines smart lines, luxu- 





























Lansing, Mich., Nov. 10.—Reo 
is about te introduce a new auto- 
mobile. No details are available 
except that the car is te be some- 


what lower in price than the Fly- 
ing Cloud, and that it will sup- 
plement and not replace the Fly- 
ing Cloud. 

Officials of the Reo Motor Car 
Company were reticent about the 
new car, but admitted that such a 
car was in process of going into 
production and 
announcement would 
about December 15. 
have seen the new 
it is entirely new in appearance 
and unusually attractive. October 
was the fourth b'ggest month in the 
history of the Reo Motor Car Com- 
pany from the standpoint of retail 
Speed Wagon sales, according to a 
statement just released by Carl 
Parker, assistant sales manager. 
“Not only are our 1928 Speed 
Wagon shipments to date nearly 
one-third greater than for the en- 
tire calendar year 1927,” said Mr. 
Parker, in commenting on the above 
statement, “but they exceed by a 
substantial margin the total Speed 
Wagon shipments for any previous 
full year. till more significant is 
the fact that for the past two 
months retail sales have been con- 
| siderably in excess of factory ship- 
| ments.” 


be made 
Persons who 
Reo state that 





























New York, Nov. 10.—The follow- 
ing monthly registration reports on 
passenger cars for September were 
received today :— 

Mississippi—Auburn 1, Buick 159, 
Cadillac 4, Chandler 2, Chevrolet 
1,063, Chrysler 70, De Soto 16, Dodge 
113, Durant 33, Erskine 16, Essex 43, 
Ford 1,360, Franklin 1, Gardner 7, 
Graham-Paige 9, Hudson 14, Hup- 
|mobile 27, La Salle 7, Lincoln 3, 
|Marmon 3, Nash 126, Oakland 1, 
| Oldsmobile 33, Packard 6, Plymouth 
| 70, Pontiac 92, Reo 7, Studebaker 
| 27, Stutz 2, Whippet 207, Willys- 
| Knight 14, miscellaneous 3—a total 
of 3,539. This compares with a to- 
tal of 2,057 in September, 1927, 
| Showing a gain of 1,482 cars, or 25 
| per cent. 





Tennessee—Buick 304, Cadillac 19, 
Chandler 41, Chevrolet 1,886, Chrys- 
ler 168, De Soto 33, Dodge 306, Du- 
rant 74, Erskine 59, Essex 184, Fal- 
con Knight 2, Ford 1,703, Franklin 
3, Gardner 6, Graham-Paige 119, 


stated that public | 


~~ ir Add New Elcar Announces New ‘75’ 
odel to Its Line | i) eWith $995-$1,195 Range 


| LKHART, IND., Nov. 10—A 
new line of six-cylinder Elcars 
—seven models, ranging in price 
from $995 te $1,195—is announced 
by the Elcar Motor Company. 
| The new car, which will be known 
| as Model “75,” has an Elcar-built 
body of new design and a radiator 
front with entirely new lines. 


The cars and prices of the new) 


line are as follows:— 
Fleetwing sedan, 4-door, 5-pas- 
senger, $1,195. 
Club sedan, 
ger, $1,095. 
Landau roadster, collapsible top, 
rumble seat, $1,165. 
Touring, 5-passenger, $1,075. 
Roadster, 2-passenger, $995. 
Coupe, rear compartment, $1,165. 
Sport roadster, 4-passenger, 
rumble seat, $1,145. 
According to F. B. Sears, presi- 


4-door, 5-passen- 


dent of the Elcar Motor Company, | 


the Elcar engineers have produced | 
|a car that combines smart lines and | 
luxurious fittings and restful riding | 
qualities with highest mechanical 
quality throughout all the units. 
“We feel that in perfecting this 
line of sixes our engineers have ac- 
complished a real achievement,” 
said Mr. Sears. “They have given 
to this new six along with its beauty 
and grace of line, a strength of 
construction and a mechanical ex- 
cellence assuring = performing effi- 


Passenger Cars, Trucks Show Gain 
In Mississippi, Tennessee, Vermont 


Hudson 52, Hupmobile 60, Jordan 1, 
La Salle 16,.Lincoln 4, Marmon 5, 
Moon 3, Nash 217, Oakland 13, Olds- | 
, mobile 110, Packard 47, Peerless 1, 
| Pierce-Arrow 1, Plymouth 86, Pon- 
tiac 238, Reo 26, Stearns Knight 2, 
Studebaker 118, Stutz 2, Whippet | 
314, Willys-Knight 28. miscellaneous 
3—a total of 6,254. This compares 
with a total of 3,666 in September, 
1927, showing a gain of 2,588 cars, 
or 26 per cent. 

The following monthly 


(Continued on Page 12) 


STRIKE IN MICHELIN PLANT 
Milltown, N. J., Nov. 10.—Seven 
hundred of the 1,200 employees of 
the Michelin Tire Company 


are on strike as the result of a re- 
adjustment in wages. Conferences | 


!are being held by President J. Hau- | 


vette Michelin and a committee of 
strikers in an effort to arbitrate the! 
differences. 


registra- 


here | 


| ciency that will be most pleasing to 
those who ride and drive this car. 
|It has the shockless chassis on a 
| 117- -inch wheel base.” 

| The sedans and coupe have luxu- 
|Tious upholstery over coil springs. 
| The roadsters and touring are rich- 
|ly upholstered in fine leather. 
There is a wide range of choice in 
color combinations. 

All these cars are powered by the 
Lycoming L-head engine, Swan car- 
buretor in connection with Swan 
manifold system, Delco Remy elec- 
trical system, Long clutch, Salis- 
bury axles with Timkin bearings, 
four wheel internal expanding 
brakes, Ross steering gear and Bel- 
flex shackles, bumpers, shock ab- 
sorbers and cowl lights are standard 
equipment. Tire size, 29x5. 


| TODAY 


Show managers from four states at 

| conference 

|Marmon announces two new tour- 
ing speedster models...... Page 2 

October new car sales in Duluth top 
year ago by 50 to 100 p. c..Page 3 

New Jersey new car sales gain in 
October 3 

Calendar of coming events. 
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Shattuck advocates flat rate sys- 
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Seattle jobbers report best business 
in several years 

W. J. Morgan says car dealers will 
sell airplanes 

Nash dealer in West New York, N. 
sd pays his rent with accessor- 
ie Page 10) 

| Time to begin plans for Christmas | 
business 

Dunlop announces new tire for win- 
ter driving Page 10 

Today's sales tips 

|New Accessory dealers..... Page 10 | 


FISHER BODY PLANS TO 
| EXPAND PONTIAC PLANT) 














| Pontiac, Mich., Nov. 10.—Immedi- 
late construction of additions to the 
local plant of the Fisher Body Cor- | 
poration to cost between $750,000 | 
and $850,000 is announced by Henry | 
P. Blow, manager of the local plant. | 
They are in anticipation of a pro-| 
| duction schedule next year of 1,500 | 
| automobile bodies a day. 

Mr. Blow stated the plant expects | 
| to start about December 1 producing | 
1,200 Pontiac bodies and 300 Oak- | 
land bodies a day. 


| which 
| pushed as 
| plans are put into execution. 


DETROIT PLANTS 
PLACE BIG ORDERS 
FOR RAW PRODUCT 


of 


Indicates Extent 
Proposed Car 
Output 


By WALTER BOYNTON 
ETROIT, Nov. 10.—Com- 
mitments on a_ three 
months’ basis for raw mate- 


'rials by plants in the Detroit 


district are unusually heavy, 
an indication of the extent to 
production will be 
soon as_ present 


Parts and accessory makers in 
the territory report an even unex- 
pectedly heavy volume of orders, 
though many of them complain 
that the prices have been pushed 
down by the buyers, on the 
strength of the increased quan- 
tities. 

All eyes are on the New York 
show, even though it is about two 
months away. As is usual at this 
season, there is a period of waiting, 
that will only be ended. when the 
buying public has seen what it can 
get in the latest models. It is fully 
expected that when business does re- 
sume, it will do so on a scale that 
will set a high mark in what is 
generally regarded as certain to be 
the banner year for the industry. 
Several announcements of new lines 
are just around the corner, to secure 
the advantage of pre-show intro- 
duction and this is having a natural 
effect in slowing things down. It 
has been an unusually quiet week 
in the Detroit territory, the more 
so as it contrasts sharply with the 
very recent activity. 

Introduction of young but experi- 
enced and aggressive sales execu- 
tives by many of the factories is 
noticeable and there is evidence that 
the lines are to be drawn tighter 
from now on. 

Graded classes in salesmanship 
are in progress and the develop- 
ment of factory supervision over 

the dealer body is being steadily 
carried on. Factory policy appar- 
ently carries with it the willing- 


(Continued on Page 12) 





OHN THOMAS SMITH, gen- 

eral counsel of the General 
Motors Corporation, photo- 
graphed Thursday on the Levia- 
than on his return to New York 
from a six weeks’ trip to Europe. 
He took in the automobile shows 
in Paris and London. 
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EW MARMON TOURING SPEEDSTER. The new series 78 touring speedster 

just announced by the Marmon Motor Car Company is shown below. 
model, which accommodates six passengers, has a wheel base of 120 inches, and 
lists at $2,065. The unusually roomy front seat gives ample space for two pas- 
sengers besides the driver. 


This 



































MarmonAnnounces 
Two New Touring 
Speedster | Models 


Indianapolis, Ind., Nov. 10.— 
Two new touring speedsters, 
among the most distinctive and 
original body styles ever offered 
by Marmon, are announced by 
the Marmon Motor Car Company 
as additions to its two lines of 
straight eights, the New Series 
68 and the New Series 78. 
Production already has been 

started and shipments are going 
forward to the company’s distribu- 
tive organization so that the new 
cars may be displayed throughoul 
the country this month. 

The Series 68 speedster lists at 
$1,625 f. o. b. factory, and 
Series 78 speedster at $2,065. The 
former is on a wheel base of 114 
inches and the Series 78 body on a 
wheel base of 120 inches. 

Aside from the external appear- 
ance of the two cars, their out- 
standing feature is the interior 
roominess which is obtained with- 


Show Managers From 4 
States at Conference 


By K. H. LANSING 
HILADELPHIA, Nov. 10.—Delegates from the four 
_ states of New Jersey, Delaware, Maryland and Pennsy]l- 
| vania attended the annual conference of automobile show 
|/managers and secretaries at the headquarters of the Phila- 
'delphia Automobile Trade Association this week and heard 
from the speakers selected for the occasion various interest- 





ing methods of improving shows and attracting larger crowds | 


of actual and potential prospects. 
President Walter G. Herbert of @— 

the Philadelphia Automobile 

| Trade Association welcomed the 

guests and Jo G. Roberts, former 

| president, presided at the lunch- 

| eon. The general session was con- 
ducted by W. H. Metcalf, executive 
secretary of the Philadelphia as- 

| sociation. 

| Philip S. Tyre, for many years 
architect for the Philadelphia Au- 

|tomobile Show, explained the lay- 

;}out of space for the show; cited 

|the advantages of having blue! 


} 





| ties in the various cities using the 
plan. Mr. Raine exhibited a number 
of such posters, including those used 
last year and those to be used at 
forthcoming shows. 
ways and methods of having them 
best displayed by the dealers. 

W. H. Metcalf, executive secretary 
of the P. A. T. A., talked interest- 
ingly of the problems and methods 
of “Planning a Successful Automo- 
bile Show,” exhibiting the associa- 
tion’s Year Book, which he devised 
as 3 guide and reference, containing 


and discussed | 


out destroying the symmetry and | prints with the display cars prop- | 
grace of the body line. Both Ca@rs/erjy spotted to obtain the best ef- | 
are designed to accommodate SIX/fect, and told about the planning | 


passengers through unusually wide 


front seats, which permit two pas-| 


sengers aside from the driver in the 
front compartment. The rear seats 
are ample in width for three pas- 
sengers, giving both cars a seating 
capacity of six without the use of 
auxiliary seats, which would neces- 
sitate added length of body. 

The stream line effect in both the 
Series 68 and Series 78 speedsters is 
combined with a canoe shaped de- 
sign and the tops are low, rakish and 
can be folded into a six-inch boot. 
The front seats of both cars are 
adjustable and there is a compart- 
ment at the rear of the back seat to 
store side curtains and top rest 
arms. The curtains are custom fit 
and have large windows. 

A variety of both light and dark 
combinations of Marmon_ Jewel 
colors are provided on both the new 
‘68” and “78” speedsters, among 
which are a blue and black com- 
bination, solid black with scarlet 
striping, brown and black, and light 


blue with scarlet striping. The body | 


colors are further enhanced by 
striping and paneling in harmoni- 
cus colors, and both wood and wire 
wheels are painted to harmonize 
with or match the body color. 
Interior upholstery is buffed 


leather, and arm rests are provided | 


for the comfort of rear seat pas- 
sengers. 


NOW HANDLES AUBURN 
Long Beach, Cal., Nov. 10.—The 
Long Beach Motor Sales Company, | 


Locust Avenue, formerly Hudson- 
Essex dealer, has been appointed 
Auburn dealer for this territory 
E. W. Peck is general manager of 
the company. 





ASSISTANT TO 
EXECUTIVE 


personable, 
advertising 
(retail). 


Young woman, 
experienced auto 
and merchandising 
Handled institutional and di- 
rect by mail units. Splendid 
contacts. Available New York. 


BOX 186, 
AUTOMOTIVE DAILY NEWS, 
GRAYBAR BUILDING, NEW 
YORK CITY, N. Y. 





| work 


and execution of the decorations. 
Claude E. Holgate, manager of 
the Newark Automobile Trade As- 
sociation, spoke on methods of in- 
creasing show attendance, stressing 
first the co-operation of participat- 
ing dealers and the procedure, along 
common-sense lines, of “selling” the 


~ — 


ix 
W. G. Herbert J. G. Roberts 


show to the public as merchandise 
is sold. He spoke of the desirability 
of the show managers analyzing 
owner-interest and the tendency ol 
motorists to group around those 
makes of cars having the greatest 
number of owners in the territory. 
He also emphasized the plan of 
sending invitations to all those on 
the dealers’ prospect lists, as well 
as to the vocational schools, in| 
which there are many pupils me- 
chanically inclined, in order to 
|spread general interest and the in- 
| terest-stimulating effect of arrang- 
ling with local newspapers to hold 
various kinds of contests relating to | 
automobiles and the show. He also} 
discussed the feasibility of advertis- 
ing by radio. 

| William B, Bray, 
| publicity manager 
| phia show, told in 
|}detail how this 
was con- 


advertising and 
of the Philadel- 


| ducted. 
| “The Co-opera- 
| tive Poster” was 
|the subject of a 
talk by John E. 
Raine, secretary 
and manager of 
the Baltimore Au- 
tomobile Trade 
pag i 
wherein he dem- A 
‘onstrated how ef- John E. Raine 
|fective and economical the co-! 
operative use of show posters could 
be made by the issuing of copies in 
quantity to show managers, leaving | 
on them space for the individual 
announcements of the show authori- 


& 


| 


| ley 


| station 


Broad St., Newark. 


all the literature, buttons and tickets 
in regular order used in connection 
with the Philadelphia show, thereby 
saving much work from year to 
year. 

Claude S. Klugh, manager of the 
Pennsylvania Automotive Associa- 
tion, with headquarters at Harris- 
burg, told “Why a Show Manager 
Should Be a Member of the Na- 
tional Secretaries and Show Man- 
agers’ Association.” Arthur V. Com- 
ings, Philadelphia, secretary of this 
national group, followed Mr. Klugh’s 
remarks with further enlightment 
on this topic. 

Those listed in attendance in- 
cluded, in addition to the speakers 
mentioned: Delaware—E. L. Hobbs. 
secretary Wilmington Automobile 
Trade Association, and George J. 
Bacher, show manager. New Jersey 

-E. M. Antrim, Secretary and ireas- 
urer Automobile Trade Association. | 
Atlantic City; John Brock, secretary 
Trenton Automobile Trade Associa- 
tion; Jack Gardner, secretary New 
Jersey Auto and Supply Company, 
Camden; M. F. Ivins, Camden. 
Pennsylvania—J. E. Abel. secretary 
Lancaster ‘ Automobile Dealers’ As- 
sociation; George D. Barbey, secre- 
tary Reading Automobile Trade As- 
sociation; T. A. Freed, secretary Al- | 
lentown Automotive Association: | 
Charles Ruhe, secretary Lehigh Val- 
Automobile Trade Association. 
Allentown; L. G. Monn. secretary 
Harrisburg Automotive Trade As- | 
sociation; H. W. Miller. secretary 
Automotive Association of Lebanon. | 


MARMON FANNING CO. 
NOW IN NEW BUILDING | 
East Orange, N. J., Nov. 10.—The 
Marmon Fanning Company, dis- 
tributor, is located in its new build- 
ing on Grove Street at Central Ave- 
nue, East Orange, with a new show- 


} room 100 foot front and extending 
|} the entire block 


to 20th Street, 
where the entrance to the service | 
is located. The company | 
also occupies quarters at 307-399 | 


} 


RADIO TO LINK S. O. PLANTS 
Linden, N. J., Nov. 10.—Work has 


| been started here at the Standard 


Oil Company plant on the erection 


|of two large towers that will hold 


the aerial for a radio station, which 
will be part of a proposed world 
network of stations to keep all mar- | 
ine and land plants of the company 
in communication with one another 
at all times. 


| business, was 





Oakland-Pontiac Party 


* * ’ 
Multiplied Millionfold 
’ * + 


Thumb Prints 


* 
27 Years in Service 





of * 


AKLAND-PONTIAC employees will join in a monster 
Thanksgiving party this year. Committee heads have 
been named to carry out an elaborate program of entertain- 
ment, and the big cafeteria will be given over to the festivi- 
ties of the night of November 27. The party is being spon- 
sored by the employees’ association of the Oakland Motor 


Car Company. 


+ * + 


ERE is a story about a Detroit man who is a leader in 
| the automotive industry. He has an enormous for- 
| tune, gained by the hardest kind of work and planning. He 
is a consistent giver to worthy charities, to which his annual 
| contributions run to a million dollars, or even more. And 
| he has made provision for charity, in the shape of a huge 
| fund, to be administered after his death, that will be a mon- 
ument to his memory for all time to come. 
Long before he had even begun to make a success, and 
| when, as a matter of fact, his entire fortune consisted of a 
solitary nickel, he found himself in Boston one night. The 
Salvation Army workers were on a street corner asking for 
help for down-and-outers. This Detroit man heard the plea, 
and he was touched then, as he has been so many times since, 
by a story of need. But he had only the nickel. So he turned 
away and started up the street. As he walked he thought, 
and, turning back, he threw the nickel—all the money he 
had in the world—onto the top of the big bass drum. 
That bread, cast upon the waters, has returned, multi- 
plied many millionfold. Almost all of his benefices are 
anonymous, but they are numerous—and generous. He is 
sharing his prosperity wisely and well. He dodges expres- 
sions of gratitude, and the thought of publicity makes him 
shrink. But his contributions to the relief of need are 


among the largest in the country. 
= a 





CURIOUS condition is revealed among Detroit motor- 
ists by the present Police Department’s desire to take 
thumb prints of those arrested for speeding. Originally the 


| explanation was that location and identification of offenders 


had become very difficult, owing to frequent removals from 
former addresses and to changes in appearance with the 
passing of time. Now it develops that the police want to 
take thumb prints because some of the drivers who go too 
fast cannot write their own names. 

There is a state provision that the operator’s license 
must be indorsed by the licensee. If he cannot sign his name, 
the license cannot be valid. And if a man cannot write, it is 
often likely that he cannot read. An illiterate driver, ignor- 
ant of the law, is a menace, and he should be deprived of the 
right to operate a motor vehicle in the streets or highways. 
Under the present state law, a man might suffer impairment 
of his eyesight to such an extent as to make him an unsafe 
operator, but his license holds over. The police and other 
organized authority will be doing well to bring about a new 
and a better law. 

* 


* * 


Detroit Engineering Society’s annual pilgrimage to 
Ann Arbor was made November 10 to inspect the univer- 
sity’s engineering shops and laboratories. Luncheon was 
served at the Michigan Union, with a dinner at the same 
place, accompanied by a short program ot talks by mem- 
bers of the engineering faculty. 

. * 


* 


Speaking of large figures, look 
jat the General Motors consoli- 


SEEKS RECEIVER FOR 
BRISTOL LIABILITY CO. dated balance sheet as of September 
30, 1928. Since the first of the year 


-A|;the total of current and working 
|assets has passed the half billion 
|mark and stands at $507,450,707. 
| Similarly, the item of real estate, 
| ges 2 equipment has passed 
the company be enjoined from doi | the alf billion mark, the figures 
god tice gone torts ab | being $514,091,995. And the total of 
n the Massa~-'| ail assets, listed at $1,237,583,329, 
chusetts Supreme Court by Robert | exceeds that of nine months earlier 
G. Vance. He holds a claim ead bag 4 ‘ 
; : urrent liabilities are down an 
$10,000 against the Coma. | total reserves are up. Small won- 
While the company is solvent, ac-| der that Mr. Sloan’s justly famous 
cording to the last statement filed |jine, “Current conditions are satis- 
with the insurance commissioner, | faetory,” appears in its customary 
the present check-up on that and | place in the statement. 
three other companies is to make * bd . 
certain that they are in a position 
to carry their business into the com- 
ing year. 


New Bedford, Mass., Nov. 10. 
petition asking for a receiver for 
the Bristol Mutual Liability Insur- 
ance Company; cf this city, and that 


Packard went into the oldest of 
(Continued on page 4) 
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Business for Ten | 
Months 50% Ahead 
Of Period in 1927 


| 
| 


By A. G. PATTERSON 

ULUTH, Nov. 10.—That 

the retail automotive in- 
dustry in Duluth is enjoying 
a very good _ business is 
brought out in a review of 
new and used automobile 
sales in Duluth in comparison 
with that of last year. 

New automobile sales for October 
of this year smashed all records of 
October, 1927. Dealers reported in- 
creases all the way from 50 per 
cent. to 100 per cent. for the month. 
The surprising feature was that 80 
per cent. of these sales were made 
for cash. The ten months of 1928 
in new automobile sales show an 
increase of 50 per cent. ever that 
of the ten months in 1927. 

Another unusual fact brought 
out was that advance orders for 
spring delivery were coming in 
earlier than in the past, and were 
large in number, Used automobile 
sales were reported to be in a 
healthy condition, the majority of 
the dealers reporting that stocks 

were much lower this year than 
at the same time last year. 

The McLeod Nash Motors, Inc., 
Nash dealers, at 529 East Superior | 
St., report that new automobile 
Sales were exceptionally good for 
this time of year. Advance orders 
now in the books of this firm point 
to a good spring business in 1929. 
A fair condition was reported in 
used automobile sales. 

New automobile sales at the Du- 
luth Pioneer Automobile Company, 
Chrysler and Plymouth dealer, at 
430 East Superior St., for October 
Show a 100 per cent. increase over 
October of last year. A falling off 
in wholesale sales was reported. 
Used automobile stock at this com- 
peny has dropped to a low point, 
and the firm expects to carry very 
few used automobiles over the win- 
ter months. 

An increase of 60 per cent. in new 
automobile sales was reported by 
the Ryan Motor Company, Hupmo- 
bile dealer, at 412 East Superior 
St. Used automobiles were also re- 
ported to be moving along at a sat- 
isfactory rate. 

The Zenith Motor Company at 
222 East Superior St., used auto- 

mobile dealer and former Hud- 
son-Essex dealer in Duluth, re- 
ports that used automobile sales 
were satisfactory for this time of 
year. Sales as a whole were 
classed as normal. ; 

A substantial increase both for 
October and the ten months of this 
year over that of last year was re- 

ported by the Overland-Knight Com- 
pany, Willys-Knight 
dealer. In spite of election year 
this company reports that it has 
enjoyed a satisfactory business. A 
very low stock of used automobiles 
was reported by this company, 
bringing out the fact that used 
automobile sales were normal. 


FLORAL TRIBUTES MARK 
OPENING OF OLDSMOBILE 


SALES IN HARTFORD, CONN. | 


10.—Formal 
sales and service 
Williams Oldsmo- 
bile Company at 275 Connecticut 
Boulevard was one of the major 
events of the week along automotive 
row. The firm, recently organized 
by F. W. Williams, was the recip- 
ient of numerous floral tributes, and 
the various dealers of the local as- 
sociation dropped in to pay their 
respects and to wish the new firm 
the best of good luck. 

The Williams Oldsmobile 
pany has taken over the building 


Hartford, Conn., Nov. 
opening of the 
building of the 


formerly occupied by the Nash in-j 
it has been remodeled | 


terests, and 


and Whippet | 


October New Car Sales in Duluth Top Year Ago 50 to 100% 








UTOMOBILE SALES COMPANY, INC.—A striking example of 
4 modern automobile sales building architecture is that of the Auto- 
mobile Sales Company, Inc., at Dallas, Tex., Gardner distributorship, 
shown below. R. L. Ferguson, widely known Texas business man, is 
president of the company. 





‘TUCKER-JORDAN CO. NEW 
_ DETROIT CHEVROLET FIRM 


Special from A. D. N. Detroit Bureau 





Detroit, Nov. 10.—Chevrolet's 














Hudson-Essex Dealers | POWELL HEAD OF BOSTON 
In Milwaukee Put On 


Display at Exposition Boston, Nov. 10.—Robert E. Powell 
has been named manager of the 
newly established 
Dealers’ Used Car 
Exchange of Bos- 
ton. Mr. Powell 
has a background 
of over ten years 
of experience in 
the automobile 
business. Former- 
ly with the W. C. 
Sills Company, 
who handled the 
Chevrolet for 





Milwaukee, Wis., Nov. 10.—When 
| the Milwaukee Food and Household 


Exposition was held here recently a | 
number of Hudson and Essex dealers 
|got together and took a large space 
in one of the exposition halls. It | 
was perhaps the largest Hudson-Es- 
sex display ever staged in this city. | 

Milwaukee firms co-operating in | 
this display, entering two to three 
models each, were: Burbach Auto 
Sales Company, 5225 Greenfield | 
| Ave.; West Allis, Briese Motor Car 
|Company, 1819 Center St.; Bowen 
| Schultze Company, 4514 Lisbon| four years connected with 
| Ave.; Harry Collins Motor Com-/ Noyes-Buick Sales Company 


|pany, 704 National Ave.; 


BUICK USED CAR UNIT, 


newest Detroit sales outlet is the 
Tucker-Jordan Chevrolet Company, 
|}in the central eastern district of 
| town, 

The firm is 


composed of two 


newcomers into the retail automo- | 


tive field. J. D. Jordan has been a 
sales executive with a Detroit 
manufacturer for several years, and 
L. E. Tucker, his partner, has been 
in the wholesale fuel business. The 


new firm has moved into quarters | 


formerly occupied by the City 
| Chevrolet Company, the business of 
which has been acquired by Jordan 
& Tucker. New service equipment 
has been installed and the me- 
chanical staff increased. 


HYSLOP BROTHERS PLAN 
NEW $300,000 BUILDING 


Toronto, Ont., Nov. 10 (U. T. P. 
S.).—Hyslop Brothers, who are Cad- 
illac and La Salle distributors in 
Toronto, will occupy one of the 
finest new buildings connected with 
the automotive industry in this city 
to be erected at a cost of $300,000 at 
the southeast corner of Bay and St 
Alban’s Streets. 

The new structure, to be one of 
the outstanding buildings of its kind 
lin Toronto and in Canada, will be 
}four stories high. of brick and steel 
construction, and include a show- 
{room and garage. The building will 
have a frontage of 86 feet on Bay 
Street's automobile row. 


HARTFORD CAR DISTRIBUTORS 
OPEN ADJOINING BRANCHES 


Hartford, Conn., Nov. 10.—Two 
Hartford distributors have opened 
jadjoining branches in West Hart- 
| ford. The A. C. Hine Company. 
|state distributor of Oakland and 
{Pontiac and the Capitol Buick Com- 


&/ pany, Hartford county distributor of 
Robert E. Powell Dumber of years, 
and for the last | stores 


| Buick, have taken over two new 
at West Hartford center. 


the Buick formerly had a branch in 
of |this section, but it was discontinued 
John | Boston, he takes charge of this new|some time ago, but the venture is 


JERSEY CAR SALES. 
CAIN IN OCTOBER 


‘Essex, Bergen, Hudson 
County Dealers Find 
Business Good 





EWARK, N. J., Nov. 10.—Au- 
tomobile dealers and distribu- 
| tors in Essex, Bergen and Hudson 
counties report that new car sales 
in October were far in excess of 
the same month in 1927, while 
used car sales topped any fall 
month in several years. 

Alfred De Cozen, president and 
general manager of the De Cozen 
Motor Company, Newark Chrysler 
| distributor for the thirteen northern 
| counties of the state, has reported 
to the executive heads of the Chrys- 
jler Sales Corporation that New Jer- 
sey sales for October showed nearly 
a 40-per cent. increase over the same 
month in 1927. 

Arthur Holmes, vice-president of 
Mallon Motor Car Company, Newark 
Oakland-Pontiac distributor, reports 
October sales far in excess of any 
previous October. A record of 895 
used car sales during the first ten 
| months of this year is reported by 
| Vice-President Holmes. 
| Gayle Chandler, president of the 
|Newark Motors, Inc., Newark De 
|Soto distributor, with headquarters 
lat 184 Central Ave., reports a steady 
|demand for the new De Soto six. 
Joseph Joyce, sales manager of 
William Hufnagel, Chevrolet dealer 
in North Bergen, reports October 
sales 25 per cent. greater than in 
the same month last year. Business 
|for 1928 will be better than 100 per 
|eent. greater than in 1927, he said. 
| The Long Motor Company, Jersey 
|City, Durant dealer, reports a keen 
interest in the new Durant models. 
| Sales, officials say, are far in ex- 





| Dietz Motor Company, 130 West | enterprise competently equipped for entirely new for the Hine organ-|ryoms una tnat a large number of 


| Main St., Wauwatosa; Daising Har- 
|tung Motor Company, 1244 3d St.; 
Fonda Garage, North Milwaukee; 


used car merchandising. 


| ization. 


{sales have been made. 





Kneser Knack Company, 1814 North 

| Ave.; Locust Street Garage, 25 Lo- 
|cust St.; Roman & Edward Motor 
| Company, 656 Lincoln Ave.; Schlei- | 
| Nelson Company, 3027 North Ave.: 
S. & R. Motor Company, 908 Mil- | 
waukee Ave., South Milwaukee; M. 
| Stark Company, 6101 Blue Mound 
| Ave.; C. M. Thorning, 144 26th St., 
| and Windler Company, 1034 Mus- 
kego Ave. 


| 
/LASER MOTOR CO. NEW 
HUPMOBILE DISTRIBUTOR. 


} 

| Little Rock, Ark., Nov. 10.—Ap- 
| pointmen’ of the Laser Motor Com- 
|pany as Hupmobile distributors for | 

Arkansas has heen made by W. El- 
liott Phelps, district sales manager 
of the Hupp Motor Car Corporation 
| Thomas S. Laser is president of the 
|company. A formal showing of the | 
new automobiles was made in the! 
|newly decorated showrooms of the | 
| Laser Company this week, with six- 
teen models on display. 

Mr. Laser is one of the oldest au- 
tomobil2 men in the state, having 
established a dealership at Clarks- 
ville sixteen years ago. He has been 
in Little Rock, continuously engaged 
in the automotive field, for the last 
twelve years The new distrubtor 
has enlarged his shop facilities and 
will give special attention to the 
service -denvartment In addition to 
Hupmobile cars, the company will 
continue to distribute G. M. C 
trucks 


| 


Com- 


SALES IN LOUISVILLE 
SHOW 36° INCREASE 


to meet the needs of the new occu- | 


pants. 


HOLD SALES CONFERENCE 

Madison, Wis., Nov. 10.—Forty as- 
sociated dealers of the Oakland- 
Pontiac sales organization met at 
the Hotel Lorraine recently for a 
sales conference. A. J. Burt, Mil- 
waukee, state sales manager, and 
W. Fast, Madison, local representa- 
tive, were among those present. 


Louisville, Ky., Nov 10.—With ten 
|frames down and two to go the 
|automotive trade in Louisville is) 
| showing a 36 per cent. gain for the 
1928 season, as Compared with that| 
of 1927. } 

October business was 750 cars, a5 | 
against 481 in October of 1927; and| 
followed. a good gain in September, 


QUALITY 


for Economical Transportation 
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The lowest priced car in the 
world with body by Fisher! 
Here is a sales advantage that 
Chevrolet dealers can profit- 
ably use every day in the year 


—for wherever 
are known, 


“Body by Fisher’ 


as a synonym 
safety, comfort 
tion. 


AT 


automobiles 


the emblem 


is accepted 
for quality, 
and distinc- 


LO W 





when 854 cars were sold, aS against 
567 in September of last year. 
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An Ill Wind Blows Good 
T'S 
+ as old as the language. In truth, 


a strange way of taking good from evil, and the passing of 
the late and unlamented Stevenson rubber restrictions is no 
exception to the rule. 





Walter Boynton, Editer.; 


ee | 


an ill wind that blows no good, is an aphorism almost 
human progress has} 








Here and There in the Trade Headlines- By MaeConachie 





wa 





This dubious attempt of the British) 


government to interrupt the workings of the law of supply | 


und demand has passed into economic history, 


with little of | 


profit for any one except for certain sections of Liberia and | 


of the Amazon region of Brazil. 

In an attempt to build up a rubber reserve removed 
from domination by any foreign power, Harvey Firestone 
is developing a huge rubber plantation in Liberia which will | 
vive that African republic a basis for tremendous develop- | 
ment. It will eventually change the whole economic struc- | 


ture of Liberia and place it upon a different plane of national! | 


progress. 

In the Amazon Valley 
huge rubber development are clearing the jungle, fighting 
malaria and otherwise getting ready for the rearing of 
healthy, modern community that will eventually bring into 
being a rubber field of severa] million acres. 

Long after the Stevenson act has been forgotten 
except by students of curious economic phenomena, these 
two prosperous and progressive colonies will remain to 
remind us of the truth of the old saying, quoted above: 
“It's an ill wind that blows no good.” 


Standardized Offensiveness 


N a recent bulletin the American Automobile Association 

calls attention to the standardization that seems to have} 
taken place in the “wise cracks” that traffic policemen are | 
accusomed to hand motorists with their “tickets.” ‘“‘You} 
would think,” says the A. A. A., “that this lingo had been} 
duly adopted in convention and sworn to by traffic officers 
on pain of immediate dismissal from the service. 
a few of the standard traffic bromides :— 

1. “Wottdya think this is race track? 

“Say—are you color blind?’ 
“You're from the country, 
‘First time you’ve driven a car? 
“Don't tell me that, brother—I know 
“Just wot’s the idea?” 
“Now, don’t get funny with me 
“Well, wot’s it this time—going 
“Now, now, now—I drive 
“The judge is receiving guests tomorrow at 10 a. m 


a 
" 
2 
3. ya? 


ain't 
4 ‘ 
5. better.” 
6 


. 


# for a doctor?” 

9 

10. 
invitation.” 

And the really significant part of all this is the fact that | 
the traffic policeman has no right to offer any comment what- 
soever. His duty is to hand a lawbreaker a summons, 
not to include his persona] opinions or his idea of a “‘wise- 


crack,” 


. bi . a - 7. 
~~ 
Drivers’ License Law in Illinois 
N the endeavor to secure an examination law in connection | 
with the licensing of drivers, a campaign is being waged | 
by various newspapers in Chicago. 
Superficially, it seems as if examination of drivers be- 


a car myself.” 
Here's vour 


fore the issuance of permits to drive ought to cut down the | 


accident rate. In actual practice we doubt whether such 
examination has much of an effect. The tests given pro- 
spective drivers are so superficial that they do not entirely 
establish the candidate’s skill. And, more than that, the| 
real cause of accidents is not lack of skill in operating a car 
but psychological factors in the man or woman’s character, 
innate recklessness or lack of caution. 
reach these inner causes. 


- 


the pioneers of Henry Ford’s| 


Here are} 


but | 


HAS He Pui tev OUI 
A PLUM IN HIS 
COMMISSION PLAN 
OR (SS IT- JUST ONE c 
THOSE -THINGS 2° 


rt 





a ba | 
Guess TL PaDLock 3 
“THIS 
HASNT BEEN Ki CKIN 
“THROUGH LATELY 


“PUBLIC 


‘OPINION | 





You'Lt HEAR HiM 
KNOCKING AT THE 
Door ANY DAY NOW. 


JO. IT 





COMPULSORY 
INSURANCE 

















INSURANCE FIRMS LOSE 


Concord, N. H., Nov. 10.—The New 
Hampshire Superior Court handed 
down a decision conceding State 
Insurance Commissioner John E 
Sullivan final power in deter- 
minating the right of insurance 
companies to operate in this state 

Commissioner Sullivan 
; about April 1 last to renew licenses 





LEE TIRE CO. TO EQUIP 


IN NEW HAMPSHIRE CASE. 


POWER COMPANY'S 
Youngstown, Nov 10.—Lee 
three-year contract, 
cemberl, to equip 
buses and cars of 
Power and Light Company. 
contract will involve upward 


beginning De- 


Penna-Ohio | 
The | 
of 


| $500,000. 
| 


refused | 


| to thirty-five out-of-state companies 


; which announced increased rates ef- 
| fective then, 


and he asked them to | 


| postpone the increases pending an | 


| investigation by him of their being 
| warranted. 

| The companies have since 
|}operating by injunction under 
| greater rates. By court order, 
amount of money collected in 
;cess of the old rates, totaling more 
} than $60,000, has been impounded. 
Commissioner Sullivan said he 
would confer with Attorney Gen- 


been 
the 


the | 
ex- | 


' oo 


| 29-Dec. 


|eral Waldron regarding disposal of 


l the 


money. 


| SPARKS 


(Continued from page 2) 
| 











| the old parts stock the other day, to 
| supply a needle valve for the 
| buretor of a Model B, 
|company in 1901. 


| 


car- | 
made by the | 
This shows two 


| 


| things—that the car is still operat- | 
|ing. after a service of twenty-seven | 


years, and that the part to keep it 
| Operating was promptly available 
| The Model B was the second series 


| 32-1 —W ashington, 


|made by J. W. and W. D. Packard, | 


|down at Warren, O. The first Pack- 


| ard,’ Model A, was completed No- | 


| vember 6, 


1899, and a specimen of | 


| this truly veteran vehicle is cher- | 
ished at the present Detroit plant. | 


When the factory was moved 
| Detroit, supplies of spare parts for 
{the early cars came with the or- 


| ganization. 
* 


- * 


Promptly 
| the electric interurban trolley serv- 
| ice, connecting Detroit with Bay | 
| City and Saginaw, motor buses went | 
| into operation. The Michigan 
Railroad Company, former operator | 

of the trolleys, recently obtained 
| permission from the Federal Court | 
,|in Detroit to quit running the cass. 


was costing 
} brought in. 


more money than it 


upon the cessation of | 


to | 


No examination can |" the ground that their operation | 15- 18—Detreit.. Mich. 


— ie ee ee 
PP rower w 


BUSES | 
Tire } 
and Rubber Company has closed a} 


and service) 


KUBLIN OF MOON FINDS CAR 

MARKET IN EUROPE GOOD 
| $t. Louis, Nov. 10.—George H. Kub- 
lin, vice-president and chief engi- 
neer of the Moon Motor Car Com- 
|pany, who has just returned from 
Europe, states, “The confidence and 
supreme optimism of the Moon- 
| Aerotype dealers abroad is being re- 
' ferred to constantly by the builders 
Of other makes of cars as the most 
| encouraging : sign on the foreign sales 
' horizon. 





CALENDAR OF COMING EVENTS 








NOVEMBER 
United Kingdom 
chow 


Scottish motor 


(lascow. 27° 
annua 
4-18— Berlin, 
16-19-— Montevideo, 
15-25—Paris, France, Truck and bus 
19-22—Boston, Mass. National Tire 
ers’ Associaton Convention 
20-21—New York city. 
tion of Finance 
Convention 
23—Detroit. Mich. 
tive Engineers 


6-17 
Germany. Auto show 

Anto show 
salon. 
Deal 


Lruguay. 


5- 


ratio Ass 


omps 


nal 
‘ nies 
Society of 
ction 


prod roeeting 


%—HBuenos Aires, Arszentina. 


show 


DECEMBER 


1- @—Chicago, Ul. Aeronautical Expoal 
tien at Coliseum 
1-10—Moentevideo, Uruguay. 
show 
York city. 
Hotel Comr 
wz0, O11. 
Institute ninth 
Stevens Hotet. 
—Seatile, Wash. Automotive Mainte 
nance Association snnual banquet 
6- ~~ hieago. Society of Automotive En 
neers’ Aeronautic Meeting 
a. 9—Fort Werth, Vex. National 
line Association, annual convention 
&-19—Rrussels, mn. Automobile an 
motoreye sho. 
10-12—New Yerk City. Satio 
raffic Associa ation annual meet 
16 i5—Ne w Orleans, La. Sevent h 
Asphalt Paving Congres 
_ ie 
Air Conference 
13-14— Washington, 1. 
*h Council 


JANUARY 


Camden, N. 4. Automobile 
Phils idelphia America 
ciety noeeting 
Hotel 
10—New Vork city. 
neres, annual 
deorf-Astoria 
-12——-New York city. 
-19-—-Buffalo, N. Y. 
-19—Newark, N. J. Automobile show 
-19—Philadelpbia, Pa. Automobile show. 
9—Milwaukee, Wis. Automobile show. 
9—Cincinnati, 0. Automobile show. 
8—Los Angeles, Cal. American Society 
for Steel Treating 
meeting. 
| 14-18—Law Angeles, Cal. Western States 
fetal and Machinery Exposition. 
14-19-—C leveland, O. American Roadbuild 
ers’ Association, Inc., Convention 


th anmual 
Automobile 
re 
“Ameri 
annual 


Petroleum 


meeting «at 


can 


le 


ing 


Cc. National Re 


sCar 


7-12— “now 
8-12— n Welding So- 


Somety of Engi 


N. A. ¢ 
Automobile 


C. Show 


show. 


ue 


and Show. 
15—Cleveland, 0 
a _ Inc. 


Equipment for Motor 
members and visitors 


Society of Automo- 
Engineers, annual nreeting 
¥Y. Automobile Dealers 
automobile show. 


tive 
10-26—Albany, N. 
* Association, 


hl 


cieasi j 


Auto | 


Salon | 


Gaso: | 
i} 
al Hizhway | 
Annual | 


Inte rnationai | 


Bellevue-Stratford | 


dinner at Hotel Wal- | 


semi-annual | 


Automobile 

Armory 

Pa. Automobile Dealers 
passenver 

equipmen show 
Detroit Automobile 

ation Show at Con- 


; 16-26—Baltimore. bi 
' iegiment 
19-26—DPittisbuergh, 
Association 
sory and shop 
Detroit. Mich. 
Dealers’ Associ 
vention Hall 
| 19-26—Baltimore, Md. 
| 6th Regiment 
19-26—ILauisville, Ky. 

Armory 

23—Detroit, 
tion, 3} 


show, 


Fifth 


tar uC CeS- 
t 


19-26 


Automobile 
Armory 
Autome« 


Show, 
ybile show at 


Auto Trade Associae 
tu Convention at 


Auntomo- | 


23-Feh. 6- ~Cairo, i international 
aut bile 
' ee tes 
Automotive Trade 
nual convention 
2—Chieago. Automobile 
Drake Hotel 
| 26-Feb. 2—Chicago. N 
26-Feh. 2—-Clevelanad. OG 
26-Feb. 2—Washington, 
Show 
4—San 
ehow. 
| 28-29-——Chieago, HN. 
Dealers Assoc 
Palmer Honse 
2—KEimira, N. Y 
ints SSociation 
FEBRUARY 
Wash. Automobile 
Canada, Motor 


1 North 
Assoc 


Carolina 
iation, an- 
Salon at 


26-Feb. 
A ¢. C. Shew 

Automobile show. 
DB €, Automobile 
| 26-Feb. Francisco, Cal. Automobdile 
Nation 
ation 


conventior 


Automobile 
at 


Mer- 
ine 


Autonpob le 


28-Feb. 
j ‘ annual 


Ww. 


2-1}—Seattie 
4- 9—Oltawa, 
ae um 
4- 98—Syracuse, N. Y¥. 
4- 9-—St. Louix. Mo, 
4- $9—Grand Kapids, 
Show 
%—Peoria, Ul. Automobile Show 
#-16—Kansas € ity, Mo. Automobile 
at American Roya! Building 
Los Angeles, Cal. Automobile 
2t Hotel Biltmore 
} 11-6-—Eemeer. Celo. Automobile Show at 
| Auditorium 
13-16—Mankato, Minn. Automob 
13-18—Denver. Col. Automobile 
16-23—Nariford, Conn. 
18-23—Des Moines, Ia. 
18-23—Indianapolis, 


show, 
Show at 
vise 
Automobile Show 
Automobile Show, 
Mich. Automobile 
i- 
Show 


9-16 Salon 


ile Show, 
show, 
Automebile Show. 
Automebile Show. 
Ind, Automobile 
Show. 
| 22-Marech 3—Copenhagen, Denmark. Avto- 
mobile Exhibition of passenger carg 
21-23—Holyoke, Mass. Automobile Show. 
23-Mar. 2—San Francisco, Cal, Avtomo. 
bile Salon at Palace Hotel. 
| 25-Mar. 2—Indianapolis, Ind. Automobdile 
Trade Association Annual Autome- 
bile Show 
| 25-Mar. 2—NSpringfield, Mass. Automobile 
show. 
MARCH 
9—Boston, Mass. Automobile Show. 
2-10—Los Angeles, Cal. Sixteenth Annual 
Automobile Show 
9-17—C'openhagen, Denmark. 
Motorcycles, etce,, shows, 


APRIL 


1-Dee.—Barcelona, Spain Exposition ef 
passenger cars and trucks, 


9 
2- 


Trocks, 
at Forum, 
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TRUCK SALES IN 
MILWAUKEE GOOD 


Average Volume Shows 
Increase of 30% 
Over Year Ago 


ILWAUKEE, WIS, 
10.—Truck dis- 


Nov. 
tributors and truck dealers in 
this section report that sales| 
on light duty trucks, which | 
Sold so well the last few! 
months, are still holding up) 
satisfactorily, although a 
gradual decrease is expected| 
during November and De-| 
cember. 

Heavy trucks are showing a gain 
right now over sales in late August 
and early September. This is due! 
to the fact that many contractors | 
buy new trucks in the fall instead 
of spring. This activity in heavy 
trucks will continue throughout No- 
vember, it is believed, but will drop 
again in December. 

In general, truck dealers and dis- 
tributors here are very well satis- 
fied with sales during this year.| 
Truck sales will average about 30) 
per cent. better than last year, they 
say. The feature of the buying this | 
year was that it was quite steady all} 
Season, whereas in 1927 there was a} 
dearth of spring buying, much of 
the year’s volume coming during the 
late summer and fall months. 

A. Perrigo, sales manager of the 
Wisconsin Spring and Truck Com- 
pany, reports a good volume of 
business the last two weeks of 
October and the first part of 
November. A 25 per cent. gain in 
Sales over 1927 is noted at this 
time. Fall sales have been very 
good. 

J. E. Walsh, sales manager of the 
White Company branch here, re- 
ports a gain over 1927 for this ter- 
ritory in the sale of heavy buses. 
The demand for these vehicles has 
increased much during the past 
year due to improvements in high- 
ways, etc., which make heavy bus 
transportation very desirable. 

W. Bowen of the Sterling Motor 
Truck Corporation reports that the 
Outlook for the rest of 1928 is very 
bright. Sales have held up well 
throughout the year, running sales| 
percentages over 1927. The excel- | 
lent economic. situation of the| 

Northwest has helped the situation | 
considerably. 

R. Schilling of the Edwards Mo- 
tor Company reports that the firm 
is selling a considerable volume for 
commercial and delivery work right 
now. Many small business firms 
buy in the fall instead of the 
spring, with thoughts of the win- 
ter’s rigidity in mind. 

The Federal Motor Truck Sales 
Corporation has had an excellent 
sales year here, according to Cus- 
ter Ramsby, manager, who re- 
ports that a good number of sales 
should still be made in November 
and December. The firm is run- 
ning about 20 per cent. over 1927. 
W. Morgan of the Mack Inter- 
national Motor Truck Corporation | 
here reports that the demand for 
heavy duty trucks is still holding 
up to a good sales level maintained 
earlier in the season. Increases in 
building activities throughout most 
Sections of the country have helped 
to increase the demand. 

A satisfactory business is being 
done right now by John Ryan, Dia- 
mond T distributor. Heavy duty 
trucks are in demand, particularly 
in this northwest region. Sales 
compare well with those last 
year. 

A. Newald of the M. Newald & 
Sons Company, Stewart distribu- | 
tors, reports a considerable num- 
ber of commercial and delivery 
truck sales at this time. Sales range 
well over those of last year, with 
indications that there is still con- 
Siderable business to be placed. 

Grover Robertson of the Gen- 
eral Motors Truck Company 

branch is optimistic over the sales 
possibilities of November and De- 
cember. Early fall buying of 
commercial and delivery trucks 
has been very satisfactory, mak- 
ing a better sales percentage 
than 1927. 

Light duty trucks are holding a 
good sales volume at the Curtis 
Auto’ Company, Reo distributors. 
This firm has experienced good 

sales in light duty trucks since 
early in the year: 
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ETIRED AFTER SEVENTEEN YEARS—tThe first Pierce-Arrow 
dump truck to operate in New York city, shown below, has been 
retired after seventeen years of service by the owners, Lanigan Bros., 
Inc., sand and gravel operators, to make way for a fleet of the most 
modern Pierce-Arrow trucks. Thirty additional Pierce-Arrow dump 
trucks, averaging sixteen years of service, were retired at the same time. 


Immigration Service 
Buys 16 Whippets 


Miami, Nov. 10 (U. T. P. 8.)— 
Sixteen Whippet automobiles have 
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Jersey Truck Club . 
Gains 50 Members 


Newark, N. J., Nov. 10.—Results 
from the membership campaign of 
the Motor Truck Club of New Jersey 
showed fifty new applications re- 
ceived in the last week by Alfred D. 
Way, club secretary. A goal of 2,000 
members is set for the drive, and the 
fact that the club takes members 
from any section of the state leads 
club officials to believe the task is 
not beyond accomplishment 

President Harold Bacon 





an- 


|nounced the appointment of Ken- 


neth Apolant, Firestone tire dealer 
of Jersey City, as chairman of the 
committee in charge of the member- 
ship in Hudson county. He has been 
one of the active members of the 
Motor Truck Club for years. He has 
set his goal at 500 for Hudson 
county. 


|HUFFMAN AT SEATTLE 


IN TOUR OF COUNTRY 


Seattle, Wash., Nov. 10.—Russell 
Huffman, secretary of the Motor 
Vehicle Conference Committee of 
New York, composed of representa- 
tives of the National Automobile 
Dealers’ Association, National Auto- 
mobile Chamber of Commerce, 
American Automobile Association 
and Rubber Association of America, 
has been spending several days in 
Seattle calling on dealers in the in- 
terests of uniform automotive and 
traffic laws and regulations. 

While in Seattle he was in tow of 
Secretary Huffman of the Seattle 
Automobile Dealers’ Association. 
The basis of the equitable laws and 
ordinances sought is the Hoover 
conference on traffic safety held 
some months ago. Mr. Huffman had 
visited in Idaho, Utah and Colorado 
before coming to Seattle, and every- 
where reported backing for the uni- 
formity idea. 


BUS LINE SEEKING 
PERMITS TO OPERATE 
THROUGHOUT ARKANSAS 


Little Rock, Ark., Nov. 10.—Motor 
bus passenger and freight lines run- 
ning parallel with the Missouri Pa- 
cific railways throughout the state 
of Arkansas are proposed by the 
Missouri Pacific Transportation 
Company of St. Louis in an applica- 
tion for twenty-two permits filed 
with the Arkansas Railroad Com- 
mission. The Missouri Pacific 
Transportation Company is said to 
be a subsidiary of the Missouri Pa- 
cific Railroad Company. 

The proposed bus lines will carry 
passenger and freight at practically 
the same rate as the Missouri Pa- 
cific charges for rail transportation. 

The Missouri Pacific Transporta- 
tion Company has secured options 
on several bus lines doing a passen- 
ger and freight business, and plans 
have been perfected for taking over 
these franchises immediately after 
the permits are allowed by the rail- 
road commission. The company will 
be by far the largest operator of 
passenger and freight bus lines in 
Arkansas. 





CLASSIFIED ADVERTISEMENTS 
IN. THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


GUNDERMAN MOTOR SALES 
NOW IN NEW QUARTERS 
West Allis, Wis, Nov. 10.—The first 


anniversary and grand opening of 


Motor Sales, at 399 5list 
was held here recently. The com- 
pany represents the Willys-Knight 
|}and Whippet lines. 
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Any way you look at it, 
Kalamazoo’ loose-leaf ‘Parts 
Covers are the perfect answer to 
parts book question. 


From your dealer’s view poi 


1. They provide a dependable, 


kept up-to-date. 
. He 


can order, quickly and 


lete items. 

. He can make complete, 
demonstrations of your 
even when those stocks 
on his shelves. 


det 


are 


And from your own view poi 
They save time and 
your order and 
They save the cost 
your catalog every 
And they are neat, 


confusio 


of repri 
year or 
compact 


operate. 
a few seconds and are held 
bound book security. 


Baker Vawter Kalamazoo has 
plied catalogs for many of the la 
automotive parts and accessories 
ufacturers, as well as mill, 
and hardware supply houses. 


samples. Use the convenient co 


now. 
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the new showrooms of Gunderman | 
Ave., 


ALAMAZO 


465 WASHINGTON ST., BUFFALO, N. Y. 


DIVISION OF 


been sold to the United States Im- 
migration Service for use on the east 
coast of Florida. 
the border coast line of Florida to 
help combat smuggling. 

The sale was made by the East 
Coast Overland Company at Vero 
Beach, dealers under the Rogers- 
Davis Motor Company at Miami. 
The Rogers-Davis Company is dis- 
| tributor in southern Florida for 
| Whippet and Willys-Knight auto- 





KINGS BLOCK GARAGE 
AND 35 CARS BURNED 


New Brunswick, N. J., Nov. 10.— 
| The Kings Block Garage at 316 Bur- 
net St., was destroyed by fire last 
|Sunday morning, thirty-five auto- 
jmobiles being damaged by the 
iflames, accoraing to the proprietor, 
Samuel Kaplan, Graham-Paige 
dealer, who placed his loss at $60,000. 
Kaplan was out of town when the 
fire broke out and said his loss is 
partially covered by insurance. 

Three new automobiles were in 
the showrooms at the front of the 
building and were not touched by 
the flames 
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BAKER VAWTER 


They will patrol 


D.M.FleisherHeads 
G. M. Truck Branch 


LEDO, O., Nov. 10.—The D. 
M. Fleisher Company, oper- 

ating the General Motors Truck 
Company branches in Detroit and 
Wyandotte, Mich., for several 
years, has taken over the manage- 
ment of the local factory branch 
and will make Toledo the head- 
quarters for operation of its three 
representatives. 

This announcement was made by 
D. M. Fleisher, who is superintend- 
ing the alterations being made in 
|the local branch at 1106 Jackson 
| St. Alterations are being completed 

to serve the main offices, which are 
| being removed here, and to improve 
| service facilities for users of Gen- 
| eral Motors trucks in this territory. 

Mr. Fleisher has been associated 
with the truck business for more 
than fourteen years and is widely 
| known in this motor field for his 
activities. 





GARAGE RUILDINGS TOTAL 
LARGE SUM IN TORONTO 
Toronto, Ont., Nov. 10 (U. T. P. 8.) 
—An indication of the remarkable 
growth of the automotive industry 
in Toronto is seen in the informa- 
tion contained in the city architect's 
department, showing that since 1904 
| no less than 40,123 public and pri- 
vate garages have been built in this 
city, at a cost of $16,075,321. This 
year there have been erected 2,961 
garages at a cost of $1,368,351. 
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Remington Rand Business Service 
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I want to know more about Baker Vawter 
Kalamazoo parts book covers. You may 
send me information, 
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New Dealer Appointments 
By States and Makes 








NORTH DAKOTA 

Oakland, Pontiac Garnass & 
Kregrud, Oberon; The Tri County 
Motor, Fordville; Red Trail Garage, 
Driscoll. 

OHIO 

Peerless—Priaul Motor Company, 
Cambridge. 

Graham Paige—Adena Auto Re- 
pair, Adena; Madison County Auto 
Company, London. 

Oakland, Pontiac—Frank Gaul, 
Pomeroy; Colville & McPeek, Utica; 
Personal Motor Car Company, Day- 
ton: John Wolflin’s Garage, Gib- 
sonburg; Union Garage, Mendon; 
Blesser & Grandy, New Straitsville; 
Broadwell Motor Sales Company, 
Toledo. 

PENNSYLVANIA 


Autocar—F. R. Rogers, 
Main Streets, Bethlehem. 

Hupmobile — H. L. Stultz and) 
Brothers, Altoona; Ambridge Cen- 
tral Garage, Ambridge; Martin R. 
Burgunder, McKees Rock. 


10th and 


| Garage, 


| Kemmerer, 
|Gorry Brothers, 


|Mohican Shop, Kennett 


Graham Paige—P. J. Murphy 
Motor Company, Carbondale; Frank 
Schock, Mount Joy; R. F. Ulshafe, 
Weatherly; Duncan’s Service Sta- 
tion, Summit Hills; J. Berman & 
Son, Palmyra; Sharosky Motor 
Company, Steelton. 

Oakland Pontiac—A. L. Vissat'| 
Herminie; Allegheny 
Motor Sales, Pittsburgh; A. 
Inc., Allentown; Mc- 
Nesquehoning; J. 
B. Urey, Cambridge Springs; Clay- 


ton P. Held, Foglesville; Gutshall’s | 


Garage, 
Orrtanna; 
mont; 
town 


Blain; Quay B. Nary, 

Neyer Brothers, Fre- 
Brushtown Garage, Brush- 
Strawa Garage, Halifax; 
Square; 
Connellsville Motor Company, Con- 
nelisville; Nevin C. Adams, Shoe- 
makersville; A. V. Heiser, Orwigs- 
burg. 

Studebaker—Lewis Garage, Sayre. 

Peerless—Rean & Eisenberg, 
Reading; Auto Sales Company, 
Shamokin; _East Main Street Gar- 


age, Grove City; Penn Street 
Garage, Clifton Heights; De 
Angeleis Motor Company, Phila- 
delphia. 
SOUTH CAROLINA 

Oakland Pontiac—Motor Supply 
and Repair Company, Conway; 
Latimer & Peake, Orangeburg. 


SOUTH DAKOTA 

Oakland Pontiac — Good Will 
Motor Company, Inc., Aberdeen. 

Studebaker Hiway Garage, 
Murdo; 8. V. Fite, Stickney. 

Hupmobile—G. E. Chamberlain, 
Platte. 
ny | Oakland Pontiac—L. T. Coop 
M. | Motor Company, Tullahoma; Fain 
| Motor Company, Sevierville; Black- 
|ford McCollom Motor Company, 
| Clarksville. 

Hupmob'le—C. L. Williams, Mad- 
isonville; Michael Motor Company, 
Marshall. 





Graham Paige — Hollingsworth | 


Motor Company, Sulphur Springs. 


Oakland Pontiac—J. D. Powell) 


Motor Company, Spur; B. B. Ingle, 
Grandview; Barry & Kennard, 
Navasota; Neal Ragan Motor Com- 
pany, Wills Point; Hickman Parker 
Motor Company, Henderson; Porter 
Motor Company, Quanah; the Ison 
Motor Company, Inc., Brownsville; 
Watson Paddock Company, Willis. 


Studebaker—Ed S. Hughes Motor 
Company, Midland. 


VIRGINIA 


Graham Paige—D. R. Cumming 
& Co., Inc., Newport News. 

Oakland Pontiac—Fuqua & Har- 
low, Ashland; Erwin Motor Com- 
pany, Waynesboro; Colonial Motor 
Company, Williamsburg. 

Stutz—Phoebus Motor Car Com- 
pany, Accomac. 

Peerless—Roanoke Battery and 
Electric Company, Roanoke. 


WASHINGTON 
Oakland Pontiac—Sunset Oakland 
Company, Aberdeen. 
WEST VIRGINIA 


Graham Paige—Goudy Motor 
| Company, New Martinsville; Cath- 
|er-Robinson Motor Company, Fair- 
| mont. 





WISCONSIN 
Hupmobile—Joseph_ T. 
Thorpe. 
Peerless—Waterloo Peerless Com- 
pany, Waterloo. 


Tobola, 


Sefvice Station, Milwaukee; Cas- 
cade Motor Company, Cascade. 

Studebaker—Uptown Auto Serv- 
ice, Milwaukee; N. O. Twining; West 
Salem; Kloehn Motor Service, Bril- 
lion; Breed Garage, Breed; Valley 
Park Service Garage, North Mil- 
waukee; Schunk Motor Company, 
Menomonee. 


SEWALL K. OLIVER BUYS 
KNOX-GAINES MOTOR CO. 


Columbia, S. C., Nov. 10.—Sewall 
K. Oliver, business man of Colum- 
bia, has bought the interests of T. 
P. Knox and M. L. Gaines in the 
Knox-Gaines Motor Company, local 
Chrysler dealership. He will handle 
Chrysler distributor sales and serv- 
ice over a large portion of the state. 

The personnel of the new dealer- 
ship will be as follows: Sewall K- 
Oliver, general manager; David 
Cannon, service manager; V. G. 
Lander, sales manager; David Du 
Bose, manager of the parts depart- 
ment. 





Graham Paige—J. C. Dana Com-| 


pany, Sturgeon Bay. 


Oakland Pontiac—Cartwright Mo- | 


tor Company, Waupaca; Community 
Motor Sales, Milwaukee; Kelley 
Motor Company, Tomahawk; Cen- 
tral Garage, Florence; Schwisters 


TAKES ON AUTO-LITE 
Vineland, N. J., Nov. 10.—Pagano 
Brothers, Inc., 718 Landis Ave., this 
city, will handle Auto-Lite prod- 
ucts, according to an announcement 
made this week. 





AUBURN—76. 120 W. B. 
Roadster 1,195| Sedan 
Sport Sedan 1,295 Cabriolet 
Victoria 1,395 

AUBURN—88. 
Roadster 1,495'C 
Sport Sedan ..1,595;: Sedan . 
Speedster 1.695 Phaeton Seda an 
Victoria 1,695| Sedan 


AUBURN—I115. 130 W. B. 
Roadster .....1,995|Cabriolet 

Sport Sedan...2.095|Speedster .. 
Sedan ...2,195' Phaeton Sedan.. 


BUICK—6-cyl. Series 20. 116 W. B 
2 Bus. Coupe. Cc. Coupe. 
6 2-dr. Sedan.. Sedan. 
6 Touring 


BUICK—6-cyl. Series 40. 121 W. B. 
4-Spt. Roadstr.1,325|5 4-dr. Sedan. ..1,450 
2 Bus. Coupe. .1,395|5 De L. Sedan..1. 520 
4c. C. Coupe..1,450|7 Touring . 

BUICK—6-cyl. Series 50. 

Touring. . 5'5 4-dr. 
65|7 Sedan 
= nit Limousine .... 
4Con. Coupe..1.875} 

CADILL AC—Fisher Custom. 
2 Coupe 2 
2 Roadster .. 
7 Touring 
4 Phaeton 


395 
395 


i235 W. B. 
abriolet 


9 
” 
* 


129 W. B. 
Sedan. 


140 bee 


95'5 Coupe 
.3.350\5 Sedan 
3,450|7 Sedan . 
3,450/4 Spt. Phaeton..3. 
5 Town Sedan..3,495'7 Imperial - 3,99 
Conv. Coupe...3,595 
CADILLAC—Fleet wood, 1410 W. 
Sedan 4.195!Tr. Town Cab 
Sedan Cab 4,195/Tr. Town Cab 
Sedan 4,295\Tr. Town Cab. 
Imperial 4,345:Tr. Lim. Brou.5.5 
Imp. Cabric 4.34515 All Wr. Phae.5, 
Club Cab 4.395'5 All Weather 
Imperial 4,545 Phae (Imp.) 
CHANDLER—65. 110 W. B. 
&75|Sedan de luxe 
895|Sportster 
895|Cabriolet 


ar 
.-990 


B. 
5 
5 
6. 


Sov oren a OOF 


Coupe 
Sedan 
5 Touring 
R. S. Coupe 
ng mae ER—Bic | Six. 124 W. 
Metro Jan. abriolet 
4 Bees” - > * 7 Sedan 
‘e ¢ Coupe . Berline 
7 Touring . 1 
CHANDLER—75. 118 W. B. 
Brougham .. : 295|Sedan . err 
Coupe am ,295|De Luxe Sedan.1, 
CH ANDL L om oyal 85. 124 W. B. 
1,795|5 De L. Sedan. .1 
1,925|Cabriolet 
3 Coupe 1,925|7 Sedan 2 
Touring .1,995|Berline 
CHEVROLET—National. 
495]4-dr. 
495|Conv 
585|Imp 
. - 595} 
‘CHRY SLER—6-cyl. 
.1,040;Touring , 
Sedan.. 
(R.5S.) 


Sed 


an.. 


720 


Sedan 

4 Coupe 
Sedan 
107 W. 
Sedan 
Spt. Cab 
Landau 


B. 
Roadster 5 
Touring 
Coach 
Coupe 
65. 
Bus Coupe ‘ 
toadster (R.S.).1,065/4-dr. 
Sedan....1,065} Coupe 
CHRYSLER—6-ey!. 75. 
Royal Sedan...1,535/Roadster (R.S.).1, 
Coupe (R.S.)...1,535;|\Town Sedan ..1,6 
CHRYSLER—“‘‘Imperial 80.’’ 112 B. H. 
Roadster (R.S.).2,795|7 Sedan . ~+-3,07 
Sedan .. ...2,945|Sedan Lim 49 
Town Sedan — '995| 
CUNNINGHAM—8-cy], 132 W. 
To uring 6.500,/4 Coupe 
Roadster 6,590) 
CUNNINGHAM—8-cyl. 
7 Touring 7,000|6 Limousine 
DAVIS—8-cyl. 120 W. B. 
Coupe.1,885|Polo Roadster. .1 
1,885|Emperor Sedan.1, 
DE SOTO—6-cyl. 
Faeton ...... $45|Cupe De 
Roads'r Espanol.845|Sedan 
Business Coupe 845|Sedan 
Sedan Coche $45} 
DODGE—Victory Six. 
2 Coupe .-845; Touring. 
Sedan .-895| Sport Roa ister 
4 Coupe 945 Sport Sedan 1,045 
De L. Sedan....945|Sport Touring. .1,245 
DODGE—Senior Six. 6-cyl, 120 W. B. 
2-dr. Vic. Bro.1,575|Sport Coupe 1,795 
4-dr. Sedan .1,675|Sport Sedan....1,795 
2 Coupe ......1,675/4-dr. Lan Sed..1,845 
2-dr. V. Br. Sp.1,695 
DODGE—Standard Six. 
725!Cabriolet 
Luxe 
107 
L, 


2-dr 


B. 
4 
142 W. B. 

- 8,5 


Princess 
5 Touring 


Lujo 


De Lujo...§ 


112 W. B. 


995 


6-cyl. 


6-eyl, 
Coupe 
Sedan... 
WwW. B. 
Roadster. 
Sedan.... 
Roadster. .1, 


DURANT 4-cyl, 
595! De 

595] t-dr 
.595/ Spt. 


675 
695 
295) 


2-dr. Sedan. 
Coupe 
Roadster 





Touring 
2 


5 Roadster 


995 5 


DURANT—60. 
755) i. rs 
.755|De L 
2-dr. Sedan 7651 De L 
4-dr Sedan 845] 
DURANT—6-cyl. ‘‘65."" 
. 795 Cabriolet 
2-dr. Sedan . 975|Sedan 
Coupe (R.S.)....976)4-dr. 
Sp. Road (R.S.).1,625| 
DURANT—46-cyl. 
4-dr. Sedan... 


845 
&95 


pd 
Cabriolet 
4-dr. Sed 


Coupe 
toadster 
$35 


110 W. B. 


(R.S.). 1,045 
1.075 
Brough m.1,175 


119 W. B.- 
Firough’'m. 1,550 


“95.” 
1,385) 4-dr, 

ELCAR—6-cyl. 117 
Roadster 
Touring 
4-dr. Cl. 
Road'r 


‘Sed.1,095|5 4-dr. Sedan 
(R.8.).1, rH 
ELCAR—120. 134 W. B. 
Tour. .2,465,7 Stand Sedan 
Sedan. 2,465] 
ELCAR—120. 127 W. B. 
Roadster ....1,995|5 Princess Bro.. 
C 2.29515 Princess Sed.. 
ELC AR—8-82. 123 W. B 
Roadster .-1,69515 Stand. Sedan. 
Touring 1.69515 Princess Sed. 


-7 Std. 
Stand. 


ELCAR—8-78 Standard. 
Roadster ....1,395!4 Coupe 
5 Touring .....1,395'5 Sedan 
ELCAR—8-78. Royal. 123 W. B. 
Sedan Touring «+ - 1,495 
Coupe Roadster ....1,495 
ELCAR—6-70. 117 W. B. 
Sedan ......1,295|5 Touring 
Brougham ..1,295|4 Roadster 
ERSKINE—6-cyl. 109 W. 
5 Touring -835'Sedan ..... - 045 
‘lub Sedan 860\4 Royal Cabriolet. 995 
Cabriolet .875'Royal Sedan -1,045 
ESSEX—6-cy]. 110% W. B. 
5 Coach 35'5 Sedan 


vve . 
Coupe 45 Spt. Roadster. 
Coupe 75 


123 W. 


1,295 
1,295 


(R tS 
FALCON-KNIGHT—6-cyl, 
.995/4-dr 
Coupe 1,045;)G. G. 
FORD—Model A. 103% W. 
Roadster 385)\Tudor 
Roadster Coupe 
up 395! Sport 
Phaeton 395|Fordor 
jusiness Coupe..495 
FRANKLIN—6-cy!. 119 W. 
2,.625\Oxford Sedan 
2.760 Bport Sedan 
2,790,Conv. Coupe 
FRANKLIN—6-cyl. 128 W, 
Runabout . 2,975, Oxford 
Touring. 2.975,:7 Touring 
. 2,980; Limousine 
FRANKLIN—Custom. 128 W. B. 
Con. Sedan. .4.600|5-7 Cab..6,400 
Spt. Sedan. .5,800 E, . 6,400 
-7 Town Car.5,800! 
GARDNER—Series 120. 
Sport Sedan i 295! Coupe 
395. Sedan 
GARDN ER—Series 125. 
Roadster 1,695/Victoria 
Coupe ........1,798iSedan 
Brougham .1,875 
GARDN ER—Series 130. 
Roadster .....2,195| Victoria 
Coupe . ...-. 2,295) Sedan 
Brougham 2,375 
GRAHAM-PAIGE—‘‘610."’ 
2 Coupe .860'5 Sedan 
GRAHAM-PAIGE—6-cyl. 
275! 4 Spt. 
,295 


109% 


an.. 
foanke ster 


Ww. B. 
1,095 
1,195 


2dr. Sedan Sex 


495 
550 
550 
625 


Sedan 


Coupe 
Sedan 


Coupe 
Victoria 


Broug 
Sedan . 


B. 
Sedan. ..2,980 


3.060 
3,080 


Spt. 
5 Spt 
Sedan 


Town 
D. Cabriolet 


130 W. 


110% W 


114 W. 
4 Coupe Phaeton.. 
Sedan 


GRAHAM-PAIGE—‘‘619."" 
.1,575)| 4 Spt. 
,595 


6 


119 W. 
Coupe Phaeton 
Sedan 
GRAHAM-PAIGE—‘‘629."’ 

.1,985|7 Sedan 
2,085! Cabriolet 
2,085| 4 Coupe 
GRAHAM-PAIGE—8-ey1. 


2,285 


#29 W. 
Sedan 
Town 
Coupe 


(R $.) 2! 
(R.S.).: 
135 W. 
7 Phaeton 
385\ Cabriolet 
.2,385!4 Coupe 
2,410 
HUDSON—6-cyl. 
1,250! Coupe 
1,265! Sedan 
Sed..775 


Sedan 


Sedan 
Town 
Coupe 
i Sedan 


Sedan 2 (RS. ).2. 
(R.S.).° 
118 W, B. 
(R.S.).. 
« > oe 


Coach 
Coupe 
De L. 


495 5 Brougham . 
5 


HU DSON—46-ey1. 
Sedan. .1,450/Cust. 
Lan. Sed.1,650,\7 Cust 

HUPMOBILE—Centory 8. 
2-dr. Sedan .1,825| Roadster 
4 Coupe 1,865|7 Phaeton 
4-dr. Sedan... .1,876! Cabriolet 
5 Phaeton - 1,905! 


HUPMOBILE—Centory 6. 114 W. B. 
Standard Models 


-1,346) 


"vn ictoria 
Sedan 


120 W. 


Stand 
Cue 


(R.S.).1,435 
1,455 


Sedan.. 
dr. Coupe. .1,385 
4-dr. Sedan. .1,395 
Phaeton 1,425) 


HUPMOBILE—Century 125 
5 Touring -1,795/5 Victoria 
7 Touring ..1,895|5 Sedan 
Roadster ......1,895|7 Sedan 
6 Brougham ..2,095|Sedan Lim. 


JORDAN—Cross Country. 6-cyl. 107 W. B. 


4 Sport Tour. ..1,295\4 Tomboy Coupe 1.395 
5 Sedan 1,395|B. B. Touring. .1,495 


JORDAN—Air Line. 8-cyl, 116 W. B. 
5 Sedan 1,995'2 C. Coupe(RS).1,995 
6 2-d. Lan. Br.1,995; 


KISSEL—White Eagle. 
4-dr. Bro. Sed..1,595| Sedan 
All Year Coupe ‘Coupe Roadster 

Rdstr (F.T.).1,695 (Solid Top). ..1.695 


KISSEL—White Eagle. Model 95. 
Br. Sed. .1.995'7 Touring 
..+..+.2,095) Speedster 
All Year Coupe Tourster .... 
Rdstr. (F.T.).2.095'A. Y. Broug. 
Coupe Roadster 17 Sedan ... 
(Solid Top) 2,095 
KISSEL—White Eagle. 
Year Brou.3,185 4-dr. Brou. 
Roadster Speedster 
Top) .32,185)| Tourster 
7 Sedan 


2 Sports 
7 Phaeton 
2 Cabriolet 


-dr 


9 
> 
2- 


Model 73 


4-dr. 
Sed: in 


Model 126 
All Sed. 3,27 
Coupe 3 

(Solid 
AH Year Coupe 17 
Rdstr (F.T.).3,185 Berline 
LA SALLE—Fisher. 
4 Phaeton 2.295/\4 
2 Roadster o o-0.045 
LA SAL 
5 Family 


2 Coupe 


Sedan 
125 W. 
Phaeton 


8-eyl. 
Spt. 


—Fisher. 8-cyl, 134 W 
2.45015 Coupe 
ems 2.495'5 Cv. Lan 
Conv. Coupe.. 2 595 7 Sedan 
5 Sedan 2,595'7 Imperial 
LA SALLE—Fleet wood. 8-cyl. 
Tr. Cab. 4,800] 
LA SALLE—Fleet wood. 
Tr. Town Cab.4,900 
LINCOLN—8-<yl, 136 
4 Coupe 4.600'4 Sedan 
2 Roadster . 4.600'5 Sedan 
4 Spt. Phaeton.4,600|7 Sedan 
7 Touring 4,.600\|7 Limousine 
LINCOLN—8-ceyl. 136 W. 
Club Roadster. 4 800\Cabriolet . 
2 Coupe 56.006 A. W. Brough 
Rerline 500' Le Baron Cabri 
Limousine 6”0|\Holbrook Cabri 
trougham ....6.500!Col. Cabriolet. 
6 Berlin. Land.6,500! 
LOCOMOBILE—8-70. 122 W. B 
.1,99515 De L. Sedan. .2 
1.99515 De L. Broug..2, 
-1,995 
LOCOMOBILE—8-80. 130 W., 
.2.650\7 Sedan 
2.65017 Sub (140wb). ° 
5 Brougham 2,700\7 Touring ......% 
4 Coll. Coupe. .3,000'5 Vie. Sedan... .56 
4 Phaeton ....3,100!N. C. Cabriolet..6, 
LOCOMOBILE—6-ces1, ‘‘90."" 138 W. 
4 Sportiff .6.900'7 Sub. Sedan 
5 Vie. Sedan..7,300'\7 Town Broug.. 
7 Touring 6.000'7 Non Coll. Cab. 
5 Vic. Sedan...7,450/7 S.C. Cabriolet 
Loc OMOBILE—Model 48. 142 W. 
.9,600|7 Town Broug.12 
Sportif ...9,600|5 Vie. Sedan. .12 
Roadster .--11,000/7 E. D. Lim...12 
7 Tour. Lim..12,500|7 Cabriolet H 
MARMON—8-cey!, 68, 114 Ww. 
1,465|2 Roadster 
.....1,46516 Speedster 
oe 008 S20] 
MARMON—78. 120 W. 
1,965|4 Victoria 
2 Coupe 1,965|6 Speedster 
2 Roadster . 1,965] 
MARMON—6-cyl. 
5 Town Coupe.3,195/2 Coupe 
2 Speedster .3,485|Stand. 
4 Speedster 3.48517 Cust. 2 
5 Phaeton 3,485|7 Stand. Sedan.3,640 
4 Victoria .48515 Cust. Sedan. .3,960 
2 Coupe 3,485|7 Cust. Sedan. .4,075 
5 Brougham ...2,565|7 C. #ed. Lim..4,175 
Recent price changes in bold face 


Cab.2 


125 W. 
Town 


8-eyl. 134 W. 


Ww. B. 


Bb. 
5.609 
100 
000 
200 
‘300 


—- 
6 


4 Vice. Coupe.. 


5 
5 Sedan 5 


5 Sedan 
Viet. Coupe... 


7 Touring 


136 W. B 
Road. 

Sedan 
Speed’ r. 2, 


~~ 
1oe 


565 


Phaeton 


CURRENT PRICES OF PASSENGER CAR MODELS 


MOON—6-62. 110 W. B. 
1,195. 4-dr. 


1,295 


Roadster 
2-dr Broveh 


Sedan 1,345 


MOON—6-72. Royal. 120 W. B. 
Roadstr .1,395!4-dr. Sedan 


1.495) Victoria Coupe 
1,695 


Royal 

Cabriolet 

Petite Sedan 
MOON—6-72. Standard, 


1,39§! 4-dr. 
1,445 


120 W. B. 


Roadster Sedan .-1,495 


2-dr. Brough 
MOON—8-75. 125 
Roadstr .1,795!/Col. 


Ww. B. 
Cabriolet 
125 W. B. 


Victoria Coupe 
7 Sed. (137wb). 2.39 


Royal 
MOON—8-80. 
095 
195 
.19 


Cabriolet 
Petite Sedan 
Full Sedan . 
NASH—Standard—6-eysl. 112% W. B. 
2-dr. Sedan §85\4-dr. Sedan 
Coupe 885 Cabriolet (R.S.). 965 
Phaeton $35 4-dr. D.L. Sedan.995 
NASH—Special Six. 6-cyl 116 W. B. 
Coupe 1,245 4-dr. Sedan ....1,34 
Phaeten 1,256) Cabriolet (R.S.).1. 345 
2-dr. Sedan 1.260 Victoria 34 
Coupe (R.S.) 1,315) 
NASH—Advanceed Six, 6-cyl. 
2-dr. Sedan 1,489) 4-dr. 


NASH—Advaneed Six. 6-cyl. 
7 Phaeton 1,550, Ambas. 
Cabriolet(R.S.).1,660'7 Sedan 
Coupe (R.S.)...1,.775|7 Limousine 


OAKLAND—6-cyl, 117 W. B. 
Roadster 1,145:Standard Sedan.1,245 
2 Coupe 1,145 Cabriolet — .1,265 

Sedan 1,.145|Landaulet .....1, 


°_dr 
Phaeton 1,145 


OLDSMOBILE—6-cy1. 


955 


121 W. B. 
Sedan ....1,550 


130 W. B. 
Sedan. .1,925 

.1,999 
2,190 


“? 
375 


113%. W. B. 
925 Sport Roadster 
5! 4-dr. Sedan 
$95| Landau 

995 


995 
1,025 
..1,085 


2-dr. Sedan 
Coupe 
Sport 
Sport 


Coupe 
Phaeton 


OLDSMOBILE—6-cy1. 
DeL. Roadstr..1,.145' DeL 
DeL. Phaeton..1,145! DeL. 
DeL. S. Coupe..1,145 


PACK ARD—626. 


Sedan 
2 Coupe 
PACKARD—633. 8-ceyl. 133 W. 
2.665) Club Sedan 
2.665|Sedan 
2.765| Sedan 


2,865] 


113% 

4-dr Sed. 1.17 5 
Landau. ..1,239 
8-eyl. w. 
2,565;Con 
2,640 


126 
Coupe 


Runabout 
Touring 
4 Cour 

PACKARD—640. 8-cyl. 
Runabout 3.175) 4 Coupe 
Phaeton . 3.175| Club Sedan 
2 Coupe Sedan 
‘Touring Sedan 
Con Coupe 

PACKARD—645. 8-cyl. 
grt bide a ee 

585) Club Sedan 
Spt. Phaeton . 935) Sedan 
2 Coupe 5.385 Sedan 

PrEERLESS—6-60. 116 W. 

1,195|5 Sedan 
1,195jCl. C. 
“on. 346 W. B. 
545\5 Stand. Sedan. .1 
.595.7 Sp Phaeton. .1,5§ 
1595 


Lim. 


140 W. 


Lim. . 


145 W. 
Touring 
Runabout 


Linr.....5 


Roadster 
Touring 
PEERLESS—6-cy1. 
Phaeton 1. 
2 Coupe . 
4 Victoria 
PEERLESS 
Vict. Coupe 
Readsr. Coupe 
PEERLESS—8-69. 
Roadster 2,245 
Coupe ° 2,345 
5 Sedan 2,345 


PIERCE-ARROW—**81."" 
5 cl Broughm.2.475 
2 Runabout 2,600 
2 (no 
rumble seat) 
Youring 2.% 
2 Coupe (R.S.).2,7 
Club Sedan. .2,7 


Sedan... 


5 Sp. 


6-ey). ‘*91."" 
5 Sedan 


1,895 
1,895|7 Sedan 


120 W. B. 


133% W, 


7 Sedan 
7 Limousine 


130 W. 
4 Sedan 
7 Sedan 
\4 Conv. 
4 Coupe 
00'7 Ine. 

50/Fr. Op. 


Coupe 

De L 

Dr. Lim 
Brou 


Coupe 
2.650 


“36."" 
» S75 5| Coupe-Sedan 
.875/4 Vest. Sedan.. 
Sedan 
Landau. .6,6 
Landau .6,6 
Limo. ..7,5 
Landau.§8, 


PIPRC E-ARROW—6- ext. 
7E. D 
7 Sedan 
Runabout 
4 Touring 
Touring 
EK D 
Sed 


3 Coupe 
PrLYMOUTH—4-cyl, 107 W. 


Roadster (R.S.). -675 5| Touring 
Coupe DeL. C ‘coupe 
2-dr. .700|1-dr. Sedan 


138 W. 
.6, 
te 
. 6, 


Limo.. 


4-dr. 
Sed 
E. D. 
6 “000 French 
000! French 


4 
4 
7 : 14 
7 Lan.. 
7 Landau. 
B. 


ar, 
(RS). 
Sedan 7 


= Tor 


PONTIAC—6-cs1, 110 W. B. 
..745|Sport Cabriolet 
745/4-dr. Sedan 
745'Sport. Lan. 
775) 


2-dr 
Sport 
Coupe 
4 Spt 


795 
825 


Sed.. 


Sedan 
Roadster 


Phaeton 
REO—6-cy!. 121 W. B. 
1,625!) 4 Victoria 


..1,645/5 Sedan 
1,685} 


2 Spt. Coupe 
5B rougham 
Roadster 


STEARNS-KNIGHT—4-80. 
2. 5 aesle Sedan 


126 W. B. 
Cab. Roadster 2,498 
Cl. Coupe Sed. 


STEARNS-KNIGHT—6-80. 134 W. B. 
2.645)S.S.Coupe (RS). . 2,845 
.2,845,7 Limousine ...2,945 
137 W. B. 
TirtT. ow, 
Sedan .8,450 
. 37769 
137 W. B. 
Sedan. 4,650 


4,750 
5,250 


5 Coupe 
7 Sedan 
STEARNS-KNIGHT—6-85. 
3.26014 Coupe 
4 Touring ..:..3,260|5 Stand. 
5 Cust. Sedan. .3,350|7 Sedan 
STEARNS-KNIGHT—8-85. 
a aeees 3,960|5 Stand. 
4 Touring .3.950|7 Sedan .. 
4 Coupe 4,560/7 Limousine 
Cab. Roadster. .4,560] 
STEARNS-KNIGHT—8-90. De Laxe, 
137 W. B 


Roadster 


Roadster 
2 Coupe .d 
Cab. Road iste r.5,500) 
STEARNS-KNIGHT—J 8-90. De Loxe. 
145 W. B. 


500\|7 Limousine 
600) 


5.500|5 Coune 
5.500/5 Sedan 


7 Touring 
7 Sedan 
STU DNS AKER— Dictator. 
Club Sedan 1,185!7 Touring 
Sedan . 1,265] Victoria 
2 Fi Coupe .1.265)4 Royal 
5 Touring -1,265| Royal 
STU DEBAK ER—Commander. 
i. 495 Re 


5,800 


5 
5 
113 W. 


1s Cabr 


Sedan... 

121 W. 

Sedan gal Sedan 

Victoria 

STUDEBAK ER—President 8. 
‘ 1,685/4 State 

Sedan 1.850!State 

Victoria. .1,850] 

STU DEBAKER—P resident 8. 

2.085/7 State 

° °50 


-250!7 


STUTZ—Custom 
.3,495 


121 W. 
Cabr...1 
Roadster. .1 


Sedan 
State 
State 


131 W. 
Sedan. 
Limousine 
7 State Tour 


8-eyl. 131 W. 
4 Speedster 
3.495|2 “ab. Coupe 
3.495|2 B Speed 
3.57014 B. Speed 
3,570] 


7 Sedan 
5 State Sedan 
4 Cabriolet 


2 Speedster 
Vir Coupe 
° Coupe 
5 Sedan 
5 Brougham 
STUTZ—Custem. 8-cyl. 145 W. 
3.895|7 Sedan Lim. 
......3,895/5 Limousine 
5 ¢. CC. Speedr.3,8965]7 Limousine 
5 Sedan . 3,995] 
VELIE—Model 6-68. 
Touring. 1,195!3 P. 
1,265] Sport 
265] 
VELIE—Model 6-78. 118 W. 
585|Royal Sedan 
VELIE—Model 8-90, 125 W. 
2,095|3 P. Coupe 
2,095] 
WHIPPET—4-cysl. 100% W. 
455/2-dr. 
525!Con. 
535/|4-dr. 
WHIPPET—6-cyl. 109% W. 
.615/Coach 
685) 4-dr 
. 695) 
WILLY-KNIGHT—Standard Six. 
109% W. 


H. 
H. 


7 Speedster 
7 Sedan 


118 W. 
Coupe 1 
Touring 1,2 


B. 
Stand, 
Sedan 
Royal Sedan ..1, 
B. 


¢ 


edan 


Sedan 


Royal 


Sedan 


Sedan 
Coupe 
Sedan 


Touring 
Roadster 
Coupe 


iring 
Roadster 
Coupe 


Sedan 


.995|Coupe 
515 Sedan 


‘Touring 
Roadster 
5 Coach 
WILLYS-K NIGHT—6-70. 113% 
5 Coach 1,295|Roadster 
5 Touring .-1,295|;Cab. C 
2 Coupe 1,295|5 Sedan 
WILLYS-KNIGHT—4-ey1. 
Roadster 1,850|5 Sedan 
Touring 1,850| Foursome 
Cab. Coupe....1,995] 
WILLY-KNIGHT—6-cy1, 
.2,285|7 Sedan .... 
Coupe 2,295|7 Limousine 
WOLVERINE—6-cyl. 115 W. 
-1,195}5 Sedan 


w. 
126 


135 W. 


7 Touring 
5 


5 Brougham 











3, AUTOMOTIVE DAILY NEWS, cca hea NOVEMBER A2, 1928 


7 











Advocates Flat Rate System 
For Independents to Meet 
Competition of Car Dealer 


By C. P. SHATTUCK 
MONG the reasons advanced for the missionary work 
among the independent repair shops by associations 
comprising the manufacturer and jobber is a realization that 
the independent can be developed to be the best customer for 
replacement parts and shop equipment. 


But to meet the competition of ©——- 


the established car dealer the in- 
dependent must provide service 
that is satisfactory both in qual- 
ity and prices. This can, then, be 
interpreted to mean that the in- 


dependent in selling service must 

be able to quote prices in advance, 

or, to put it another way, use a 

flat rate. 

The entry of the jobber’s machine 
shop means that the independent | 
can flat rate the operations the job- 
ber performs for him by either 
adding a certain percentage to the 
jobber’s price or employing a deal- | 
er’s flat rate price, provided, how- 
ever, the operation is separated 
from the major. 

But any flat rate being considered | 
by the independent must be} 
analyzed; that is to say, the shop 
must arrive at some conclusion as 
to what its labor rate and overhead 
amounts to the hour. The rate may 
vary from $1 to $2, although $1.50 
is an average. We believe the shop, 
the independent, without 
known will do well to estimate its 
rate at $1.50 the hour. If this- be 
done, the average flat rate prices 
may be considered as applicable un- 
til such time as checking the oper- 
ations prove otherwise. 

In presenting flat rates, both for 
the jobber and the dealer, it is not 
suggested that they be adopted, but 
rather employed to check against 
the prevailing car dealer prices. 
And as factory devised flat rates 
will vary according to locality and 
overhead so will the prices of the 
independents. 

Any one engaged in_ service, 
wholesale or retail, blindly accept- 
ing rates, may find that red ink 
will creep in and shop profits van- 
ish in thin air. There is but one 
safe rule in service. Know your 
costs. 


RENEWING FLYWHEEL GEARS | 


The renewing of the flywheel rings | 
gears by the jobber’s machine shop | 


is an operation involving the dis- 
placement of the old or damaged 
gear and shrinking on a new. Man- 
ufacturers of the replacement gears | 
have, as a rule, provided the re- 
placement parts and general line 
jobber price lists, retail and whole- | 
sale, for the gears and operation. It 
is suggested that the jobber adhere 
to these prices and that time records | 
be kept and sufficiently long enough | 
to check both the removing and re- 
placing operations. By adding the! 
overhead cost to the labor cost the | 
actual cost, also net, can be de- | 
termined. Keeping time studies will | 
check the factory rates and be of 
value in determining future prices. 

A study of the flat rates on the 
labor operation of removing and re- 
installing the flywheel (this is 
separate from a major engine opera- 
tion and is when the ring gear only 
must be replaced) shows quite a 
variance in the prices quoted the 
customer. A Nnumber of flat rate 
schedules were analyized and from 
these were selected a compromise 
but maximum rate. These rates are 
quoted for the jobber who may care 
to pass along the information to his 
customer as a target to shoot at or 
in basing the cost to the car owner. 

In analyzing the flat rates, all 
based on a labor cost of $1.50 the 
hour, it was found that the labor 
charge, ilat rate, to the customer 
for replacing the ring gear ran from 
$3 to $4.50. 

The shop having the operation 
performed by the jobber must nec- 
essarily fix the cost to the customer 
on the cost of removing and rein- 
stalling, the list price of the ring 
gear and ihe cost of the jobber op- 
eration plus a reasonable profit. 

The flat rates for removing and 
installing of the flywheel are as fol- 





TREFZ BACK FROM EUROPE 

Kansas City, Nov. 10.—E. C. Trefz, 
manager of the Electrical and Mag- 
neto Service Company, has just re- 
turned from Europe where he went 
to study first. hand the Bosch prod- 
ucts in their Ruropean factory. 


costs , 


| lows, They ure offered for compar- 
ison purpuses only:— 

Auburn 6 & 8. $9.00 Lincoln 
Ruick 4 ss 17.00 Marmon 
; Buick 6 19.00 Maxwell 
;c Adillac 25.00 Nash 
Chandler 00 Oakland | sé ° 
| Chevrolet K . 00 Nidsmobile 4 
| “hevrolet 490 +.980Oldsmobile 6... 
| Chrysler 4 .... 76 Overland 4&6 
“hrysier 6 50 Paige ° 
} ‘Neveland 6 

“ole 8 

Dodge 
Essex 4 & 6,. 
| Flint . 1 
| Hudson 1 
| Hupmobile 1 
| Jewett 

Jordan 6 1 
Jordan 8 13.25 
| INSTALLING PISTON PINS 

The renewal of piston pins is a 
|}commonly performed operation in 
the jobber’s machine shop. In ana- 
lyzing the trade prices it was found 
| that the high price per piston pin 
was 75 cents, and the low, 45. In 
some instances a price is quoted 
for the major operation of new pis- 
tons, pins, rings and aligning rods. 
This appears to be along the lines 
of the car dealer in handling what 
is termed a major operation. 

Inasmuch as the shop buying 
service of the jobber is interested in 
what he should charge for the com- 
pleted work, i. e., the piston pin 
renewal operation, the following 
consumer prices are quoted. They 
represent average prices, flat rates, 
and are for comparison purposes 
only. Any and all flat rates should 
be checked before being placed in 
operation. The prices quoted are 
for labor only. 

To install one over size piston pin 
with piston removed from engine:— 
Buick. 4 & 6.. .00 Marmon 
Cadillac 1.00 'Maxwell 
Chandler .25 |Nash 
Chevrolet .50/Oakland 
Chryslem .25 |Oldsmobile 
Cleveland .20 |Overland 
Dodge . 80 |Paige 
Durant -.00|/Peerless ..... 

00 Rickenbac ker ° 
.90|Star . : 
20 Studebaker 
90 |Stutz 
00 | Velie 
59 | Willys Knight 
95 

ROD ALIGNING 

An analysis of the price charged | 
| by the jobber to the trade for align- 
| ing rods shows that the majority | 
jfavor a price of 25 cents the rod. 
| Several include the price in that for 
| fitting pins and bushings. One job- 
= has a list of 75 cents the rod 
for aligning and with his discount to 
| the trade results in a net cost of 
|52 cents the rod to the dealers. 

Now the question arises, if the job- 
ber charges 25 cents the rod, what 
| should the repairman charge the 
|customer for the operation? In 
other words, what profit is the re- 
|pairman entitled to? Or, should he 
| be satisfied to take no profit? _ 

If the repairman had a rod align- 
ing machine, and did the work, he 
would charge for the time if on a 
straight hour basis, as is generally 
the case with the little shops, And 
if he charged on the hourly basis 
the cost to the customer would vary 
according to the rate per hour. The 
variable in rates is considerable. 

An analysis of prices employed by 
independent shops equipped to align 
rods shows a variable. The prices 
run from 30 cents to $1.50 the rod 
and with the rods removed from the 
engine. These variables appear to be 
too pronounced, so in analyzing these 
figures, which are given for the en- 
tire set and for one, the jobber is 
warned that the figures are for com- 
parison purposes only. And they do 
not include 1925 models and there- 
| after:— 


oe 


- 
awe SHOASCEN A 
ore te none 


. 3.50 Peerless ‘ 
25.00 Pierce Arrow 
90 Reo 

9.50 Ricke nbacker 

3.25\Star 4&6... 

Studebaker 

Stutz . 

Wil.-Knight 4 

Wil.-Knight 6 


25 
75 
s 25 
50 





Essex 4 
Essex 6 
Hudson 
Hupmobile 
Jewett 
Jordan 
Lincoln 


Buick 4 

Buick 6 
Cadillac 
Chandler 
Chevrolet 
Chrysler 6. 
Cleveland . 
Dodge 

Durant 
PM. ccd cha bes oeees 
Pord TF... 
Franklin 
Hudson 
Hupmobile 4.. 
Jewett 

Jordan 

Lincoln 
Maxwell 





« ldsmobile 
Overland 














Chicago, Nov. 10—John F. Shu- 


5| ford, vice-president of the Wedler- 
| Shuford Company of St. Louis, who | 


| was recently re-elected president of 
jthe International Automotive Boost- 
|ers, is a pioneer accessory manufac- 
turer. Here is his record:— 


1908—Salesman with the Neustadt 
Auto Supply Company. 

1911—Organized the Continental 
Equipment Company, engaged 
in jobbing business. 
sory Association. Re-elected 
again in 1918. 

1918—Organized Shurnuf Manufac- 
turing Company. 

1929—Formed partnership with H. 
G. Wedler. Later incorporated 
as Wedler-Shuford Company, | 
now doing international busi- 
ness selling Wedford automo- 
tive products. 

1919—Missouri state chairman Auto- 
motive Equipment Association. 

1925—Director Automotive Manu- 
facturers’ Association, merged 
in 1926 with Motor Accesso- 
ries Manufacturers’ Associa- 
tion. 

1926—Elected vice-president Auto- 
motive Manufacturers’ Asso- 
ciation. 

1927—Elected President St. Louis 


ted international chairman. 


ers. 


Accomplishments of Automotive 
Boosters during the past year under 





| bership card, 
monthly bulletin of Booster news 
|sent from the office of the inter- 
national chairman direct to 
members; 
tory; an international roster, 
a visit by the international chair- 
}man to practically every club in 
the United States, 
50,000 miles of travel. 


NASH-PATERSON IN NEW 
PASSAIC COUNTY HOME 


Paterson, N. J., Nov. 10.—The new 
service and sales building of the 
Nash-Paterson Company, Nash dis- 
tributor in Passaic county, has been 
opened to the public, It is located at 
Ellison Street and Madison Avenue 
and contains 30,000 square feet of 
floor space. More than 20,000 square 
feet has been alloted to the service 
and parts department. 

The showroom has 200 electric 
lights and is finished in Venetiar 
marble with a balcony on which are 
the executive offices. Nathan Stark 
president, was host to a large num- 
ber of dealers in the county who 
attended the formal opening. 


CHEVROLET PLANT NEARS 
COMPLETION IN KANSAS CITY 
Kansas City, Nov. 10 (U. T. P. S.). 

—Kansas City will soon have its pa} 

roll augmented by the completion o‘ 

a Chevroiet assembling plant. 

The Chevrolet plant here, it has 
been intimated, will have a force 
approaching 2,000 men when it gets 
into full production. The plant is 
expected to begin operations nex‘ 
month. 





Overland 
Packard 6 
Packard 8 
Paige 

Star 


Stutz 





Willys-Knight 4 
Wittys-Knight 6 


Business t in 


By D. M. TREPP 

EATTLE, WASH., Nov. 10.— 
Reports from a number of au- | 

tomotive jobbers in this «ction 
indicate that fall business is sur- 
passing any earlier prediction. A 
number of jobbers report the best 
business they have known during 
any month in several years. The 
slump between seasons of the prior 
month has entirely disappeared. 
Dealers are buying winter equip- 
ment and accessories. There is also 
some early ordering for Christmas 
wants, and the wise dealer is going 





1915—Elected president Auto Acces- | 


Automotive Boosters and elec- | 


1928—Re-elected international | 
chairman Automotive Boost- 


i An overwhelmin 


the direction of Mr. Shuford include | 
; the adoption of the universal mem- | 
the preparation of a} 


all | 
a complete hotel direc- | 
and | 


covering about | 


| to prepare early to “sell something 
for the car” this Christmas. 

| Seasonable accessories, called into 
demand by rainy weather, such as 
windshield wipers and _ fog lights, 
are selling well. Anti-freeze products 
are also moving. Lamp bulbs, elec- 


"| trical supplies and batteries are other 


good items. and radio is a big seller 
with all the automotive jobbers who 
are handling this item 

E. J. McCarthy of Chanslor & 
Lyon Company is authority for the 
statement that October business for 
his firm is ahead of any month in 
the past 46 months. General auto- 
motive lines are in the list that sold 
strong, while radio was a good item. 
September had been a “pippin” and 
the best single month in two years, 
or since 1926. 

Now October goes that some bet- 
ter. Winter articles such as chains, 
| shutters. Prestone anti-freeze and | 
| windshield wipers are especially 


| good. 

| Charles A. O'Neill, Pacific Coast 
| Manager for Stromberg Motor De- 
| vices, reports carburetor sales are 
| particularly brisk for replacement 
purposes. 

E. C. Walling, sales manager of | 
Ballou & Wright. declares that Oc- | 
tober footings will probably surpass | 
August of this year for his firm, | 
which was the banner month cant 
1919. 

Charles Nudelman, sales manager | 
for P. J. Cronin Company, reports | 
very good general business, coming 
right on top of two of the biggest’ 
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Willys-Overland 
popular vote in 


as success follows 


WILLYS-OVERLAND, 


ScILIESEDSCUENENNNEIEIENEaEDESEaestsaunacaeae seca 


WILLYS 
SI 


| Minxer, sales manager, 


| cation. 
| rupted sales temporarily. 


return to power 


America’s motorists have given the 


twenty-year history! 


Sales of Whippet and Willys-Knight 
motor cars for every month of 1928 
have shown a decisive increase 
over sales for the corresponding 
months of last year. 


October, the tenth consecutive 
month in this record-breaking year, 
was 100% ahead of October, 1927. 


The Willys-Overland franchise is 
becoming more and more valuable 


INC., 
WILLYS-OVERLAND SALES CO., LTD., TORONTO, CAN. 


rus WHIPPET =: 
-KNIGHT 


Be eet ttt 


| Meet J. F. Shuford ‘ | Seattle Jobbers Report Best 


Several Y ears 


months the firm has ever enjoyed in 
Washington. 

V. N. Hansen of Stewart-Warner 
Sales Company reports radio sales 


| bigger than ever, and automotive 


lines also picking up. 

Dean Thaanum, manager of Col- 
year Motor Sales, and William 
have been 
busy getting settled in the new lo- 
The big moving job dis- 


Page Brown reports pistons selling 
extra well. Art Hoge has a similar 
report on pistons and general auto- 
motive lines, with business better 
than a year ago. R. C. Bosselman 
Company reports pistons also in 
strong favor. These reports indicate 
a fair run of repair work going on. 

J. C. Baldwin of Standard Motor 
Parts, Inc., electrical distributors, 
Says that October was the best 
month his firm ever enjoyed. Lamp 
bulbs are a big item with fall coming 
on. Electrical equipment sales also 
good. 

Eddie Williamson, manager 
Bearing Sales and Service, now 
running for five months, says that 
there is naturally a growth, his firm 
being just well under way. 

George Morrissey of Northwest 
Bearing Company reports excellent 
trade the past month, and all signs 
for continuance. 


of 


FREEMAN WINS PRIZE IN 
BUICK SALES CONTEST 
Okmulgee, Okla., Nov. 10.—Joe 
Freeman soid eighty-five Buicks in 
forty-seven days and won fifth prize 
among 19,000 salesmen in the Buick 
|organization in the United States. 
His prize money amounted to $1,400 


| and a free trip to the factory be- 


sides. 


NEW BRANCH SHOWROOM 


Newark, N. J., Nov. 10.—Patrick 
Farrell, president of the Farrell Mo- 
tor Company, announces the open- 
ing of a new branch showroom at 
|894 South Orange Ave., where he has 
jon display a complete line of Hud- 
son and Ussex cars. 


4 


line the biggest 
this Company’s 


success, 


TOLEDO, OHIO 
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W.J.Morgan Explains How 
Dealer Will Sell Planes 





Editor Automotive Daily News:— 

Accepting your invitation that the 
writer give his opinion as to the part 
the automobile dealer will play in 
the selling of airships, and as I have 
given this matter considerable 
thought the past year, I can without 
any mental reservation give you what 
I think will eventually occur in the 
making and selling the airships, in 
which the automobile trade will bulk 
largely, 

The writer was one of those pi- 
oneer motoring fellows who went 
through the introduction of the auto- 
mobile and has been more or less 
identified with it since. . 

Who are the men today who are 
conducting the automobile business? 
I'll answer by saying that they are 
for the most part the men who 
made the bicycle a success in a 
manufacturing and selling way, and 
they took to the automobile as nat- 

yurally as a duck takes to water, 
Weing that the automobile was of 
a wheel nature, and, although there 
is quite a difference in the task of 
making a bicycle and that of mak- 
ing an automobile, that would not 
deter the early bicycle man from:| 
flooding the market with fairly 
good imitations of the automobile 
of today. Before coming to the 
part that the automobile dealer will 
in all probality play in the sale of 
airships, allow me to first state my 
belief as to who will make the air- 
ships of the future. 

I have no illusions on that 
score, as it will be the present 
automobile manufacturer. For 
what kind of manufacturer is 
better fitted for turning out air- 
Ships than the maker of auto- 
mobiles? It must not be lost 
sight of at the present time, how- 
ever, that there are more indi- 
vidual manufacturers of airships 
and airship construction material 
than there are automobile manu- 





| Auburn 88 
| Auburn 76 


facturers, counting the live ones | 


at about thirty, and that thirty 
will be probably less than twenty 
in a year or two. In a few more 
years that twenty will probably 
have been reduced to a round 
dozen or less, but they will be 
large, powerful concerns and will 
take care of all the automobiles 
that will be needed in their day. 

In passing let us take a look at 
the cemetery of automobile produc- 
ers, where more or less kindly epi- | 
taphs have been inscribed on the 
tombstones. Possibly there are 1750 
One time more or less flourishing 
car makers that have passed from 
the scene. But the present auto- 
mobile manufacturers, probably some | 
of the weak ones, will snap into! 
making airships with the eagerness | 
that a trout rises to an attractive 
Zly, and any one of these manu- 
facturers can probably make more |} 
airships in one week than the pres- | 
ent total airship manufacturers can 
make in a month. Can you imagine 
what will happen when the Ford} 
Motor Company cuts loose with big 
airship production? Or when the! 
General Motors Corporation direc- | 
tors give their factories the command | 
to cast off their lines and sail into | 
the making of airships? 

Wichita, Kan., for instance, has | 
at least seven individual airship | 
manufacturers, and my information | 
is that the entire seven do not 
make fifteen of the low-priced air- | 
Ships a day, whereas Ford or Gen- | 
eral Motors production would be} 
@bout 1,000 a day. 

Now, as to the dealer’s part in| 
this new and big business of making, | 
Selling and flying airships, because 
the airship will figure commercially 
in the scheme of things probably of 
@s much importance as the truck in | 
the automobile business. It will be 
@ cargo carrier, both swift and low | 
priced. The present automobile 
dealer is the man ordained by busi- 
ness fate and opportunity to tackle 
the selling of airships, and the Ford 
Motor Company must have had a 
vision of this thing when it pio- 
neered in the making of trustworthy 
big ships, which, of course, will be 
followed sooner or later with one 
as low priced and as popular and 
@s reliable as the Ford car is today. 

The automobile dealer has his 
ups and downs—too many of 


| Chevrolet AA...| AC 


them downs—and he will, like the | 


‘-ehildren of Israel, look with favor 
on a promised land. They will 
readily sell the airships and 
probably have less trouble with 
them than with selling the auto- 
tomobile. The present airship 

constructor and vender must, 
however, revise his discounts if 


| 


he expects the automobile dealer 
to do business with him, as no 
15 or 20 per cent. will be attrac- 
tive enough, and the automobile 
dealer had better start at once 
to demand at least one third dis- 
count, as it will take more room 
to store the airship and the ulti- 
mate consumer will not learn to 
fly as readily as he or she learns 
to drive, so a larger discount will 
be the proper caper. 


It may be three to five years be- 
fore the airship business gets fly- 


|ing along, as was the case with the 


automobile business as early as ten 








The Automotive Daily 
News is glad to receive 
letters from its readers 
on topics pertaining to 
the trade and to publish 
such as seem to have gen- 
eral interest. Obviously 
the Automotive Daily 
News must disclaim re- 
sponsibility for views ex- 





pressed by its readers. 








sel Ford of the Ford Motor Com- 
pany, that he proposed to fly from 
Chicago to Dearborn with what he 


years ago. The zenith of the auto-| called his “Aerial Flivver and stated 


mobile business has not 


_been/that he would arrive at a certain 
reached as yet, but the time is not| 


time and asked Mr. Ford if he would 


far distant when it will reach the| please place on the lawn of the 
peak of its prosperity, and then| Henry Ford residence at Dearborn a 


the airship will be a lucky substi- 
tute for the dealer. 


| sheet, so that he would have some- 


thing to guide him to a landing. This 


Speaking of moderate-priced air-| was done, and shortly out of the sky 
ships, I am reminded of something | appeared Mr. and Mrs. Sperry; andj ships and we will sell you a big, safe 


that again demonstrates that Henry 
Ford has a most uncanny habit of 
sizing things up correctly. Some five 


|}or six years ago the late Howard 
| Sperry, the inventor of the Sperry 
| Gyroscope, informed President Ed- 


after making a quick Spiral, 





“4 eps a "3 ret rts | 
trotting park ‘at Weequdhic’ Park 
last October when we had the boys 
and girls’ model airplane exhibition 
contest. I took a ride in the same 
plane at Tampa last winter with Mr, 
Chamberlin as pilot. 

Mr. Ford. on seine Mr. Snerrv 
land, joined his son Edsel in looking 
it over. 

“What do you think of it?” asked 
Mr. Sperry of Henry Ford. The 
latter promptly replied: “I think 
well of your engine, your aluminum 
fittings, but I don’t like that wooden 
fuselage. It will cause your trouble 
some day.” 

Mr. Sperry ventured the remark 
that he had been up in very tight 
blows with the little ship and that 
it had come through successfully. 

“I repeat,” said Mr. Ford, “that it 
is dangerous and it ought to be all 
metal,” 

How prophetic. Mr. Ford’s words 
were was seen two or three weeks 
later, when Howard Sperry, in fly- 
ing over the English Channel, came 
down with a collapsed wing. The 
plane was found almost immediately 
but Mr. Sperry’s body was not found 
for two weeks. 

Of course, we expect to sell air- 


the | tri-motored Ford plane at any time. 
Sperrys landed on the sheet. This) Two of them can be seen at the) 


small airship, by the way, is the | Newark airport. 


same one that our friend Clarence 
Chamberlin is still using and in 
which he landed inside the %-mile 


Publicity and plenty of it on any 
innovation in manfacture or any- 
thing else is a sure sign of the ad- 


**. “ae 
vancement’ ofthe thing noticed, 
whether it be art, music or manu- 
facturing. That great paper, the 
New York Times, the first to seri- 
ously notice aviation, last Sunday 
devoted two pages to the airship 
and only one page to the automobile. 
That is an argument in itself. 
W. J. MORGAN. 
Newark, N. J, 





WHETHAM IN CHARGE OF P. S. 
BUSES IN BERGEN COUNTY, N. J. 

Hackensack, N. J., Nov. 10—The 
appointment of J. Wesley Whetham 
to be superintendent of bus main- 
tenance in Bergen division is an- 
nounced by Public Service Co-ordi- 
ated Transport. Mr. Whetham has 
been in the employ of Public Service 
Since January, 1925, and was in 
charge of Lakeview Garage, Passaic 
division, prior to this promotion. 
His new position will give him 
charge of the maintenance of all 
buses and other automotive equip- 
ment in Bergen division. 


NEW OAKLAND DEALER 

Detroit, Nov. 10.—Oakland-Pontiac 
has a new sales outlet in Detroit, 
the Pilgrim Motor Sales, Inc., in the 
Woodward Avenue Row. The organ- 
jization is headed by Allen McFad- 
|den and Rollin H. Williams, both of 
|whom are well known in the in- 
dustry. 








Passenger Car Equipment and Accessories 
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Buick 115 
Buick 120 
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Williams Gives | 
More Details on 
‘Air Engine Plans 


Indianapolis, Nov. 10.—G. M. 
Williams, president of the Mar- 
mon Motor Car Company, who, 
with a group of associates, is per- 
fecting tentative organization of 
a new company to develop and 
manufacture commercial airplane 
engines, as announced yesterday 
in the Automotive Daily News, to- 
day made known a few additional 
details of the project. 

He said that the new organiza- | 
tion, which later will manufacture | 
commercial airplane engines on a/| 
large scale, followed by production 
and nation-wide distribution of air- 
planes, would have no direct rela- 
tionship with 


future 

H. H. Brooks, retiring general} 
sales director of Marmon, will head 
the new company, and in all like- 
lihood Col. Howard Marmon, while | 
retaining his position as_ vice- 
president in charge of engineering 
of the Marmon Company, will be 


reanpnsitile ee the engineering de- 
velopment of the airplane engine 
project. 

| In so far as the airplanes them- 
|selves are to be manufactured by 
the new organization, Mr. Williams 
istated that they will be the devel- 
jopment of one of the best known 
jaircraft engineers in the world and 
lare the culmination of .a number of 
jyears of experimental work. | 
} | 
\F. S. MFG. CO. REPORTS BIG || 
| WESTERN CRAWLER ORDERS | 
| New Holstein, Wis. Nov. 10.— —B.| 
| F. Arps, sales manager of the F. S.| 

| Manufacturing Company, manufac- 
|turer of Snow Bird crawler ts | 
ments, reports that the firm is| 
doing an excellent business right | 
|}now and can hardly make enough | 
attachments to supply the demand. 
| The firm has just received a num-| 
ber of large orders from the West. 





GARAGE MEN MEET 


New York, Nov. 10.—Garage man- | 
agers from sixteen cities concluded a} 
three day conference here today at} 
the Hotel Sheiton. The group dis- 
cussed operation of parking garages 
in congested districts. Clement E. 
|Paxson, president of the Ramp 
Buildings Corporation of this city, 
called the conference, 


the Marmon Com- | 
pany and that a plant in Indian- | 
apolis will be opened in the near | 





FAGEOL MOTORS SURPLUS 
ON SEPT. 30 $166,693 


San Francisco, Nov. 10.—Surplus 
of Fageol Motors Company of Cali- 
fornia for nine months ended Sep- 
tember -30, 1928, was $166,693, after 
depreciation and preferred divi- 
dends, but before Federal taxes, 
Current assets were $2,414,560, cur- 





rent liabilities $602,801, and profit 
and loss surplus $869,201. Common | 
stock outstanding consists of 200,- | 
000 shares of $10 par. 


| previous steck 








G. M. Has Increased Stock, 
Issue Three Years in Rane 


New York, Nov. 10.—The recent 
announcement of General Motors 
Cerporation that it will issue 2'¢ 
shares for one subject to approval 
by common stockholders follows 
increases, but on 


| @ larger scale tha never before. 


HRIGGS NET $1,900,096 
New York, Nov. 10.—Net profits 
of Briggs Manufacturing Company | 
for the quarter ended September 
30, 1928, was $1,900,096, after charges 
and Federal] taxes, comparing with 
a net loss of $464,337 in the same | 
|period of 1927. For nine months 
|ended September 30, the net profit 
| totaled $3,953,650, against $2, , 944 

in the first nine months of 1927 


R. R. STARTS BUS SERVICE 

Bowbells, N. D., Nov. 10.—Bus ser- 
vice between Northgate and Niobe 
has been established, replacing the 
gasoline rail bus on the Great 
Northern Railway. The service is 
operated by the Northland Trans- 
portation Company. 


- 


In 1926 the corporation issued 
1‘, shares for each share out- 
standing, while in 1927 two shares 
were issued for eaeh share out- 
standing. The New York Stock 
Exchange has just admitted to 
trading General Motors new com- 
mon stock, $10 par, on a when- 
issued basis. 

The cash dividend on the present 
shares was the same as that de- 
clared at the final meeting in 1927, 
a regular quarterly of $1.25 and an 
extra of $2.50. 

The 1926 dividend was 
plished through a stock dividend of 
50 per cent., and the transfer of 
the necessary amount from sur- 
plus to capital stock account. In 
that year surplus was 
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reduced to} 


{$89,341,318 from $119,020,473, and. 
|stated value of the capital stock 
|was increased to $435,000,000, from 
| $258,079.090. The 1927 division was 
jaccomplished by changing the par 
jvalue of the stock from no par to 
$25 without disturbing either sur- 
iplus or stated capital accounts. 
Through reinvestment of earnings 
‘in 1927, surplus increased to $187,- 
|819,083. The proposed division. on 
a 2%2 for one basis will be accom- 
|plished through reduction in par 
value of the shares probably to $10, 
,and without changing either sur- 
plus or stated capital accounts. 
Surplus at the end of 1928 should 
stand at above $300,000,000. 

| Effeet of the various changes in 
capital stock will be to increase the 
number of outstanding shares to 
43,500,000 from 5,161,500 in 1925, a 
minor part of the increase coming 
from the absorption of the minority 
stock of Fisher Body Corporation. 
In 1929 the corporation will have 
,outstanding more than doubdle the 
20,646,397 shares which it was found 
advisable in 1924 to decrease by issu- 
ing one new share for four old be- 
cause there were “too many shares 
| outstanding,” and the capital struc- 
ture was considered “unwieldy.” The 
43,500,000 shares of new stock are 
selling around $90 a share, against 
around $10 to $15 a share for the 
20.646,397 shares five years ago. 

The principal benefit to stock- 
holders vill be stabilization of the 
price for their stock, for with the 
new issue selling under 100 the fluc- 
tuations are less likely to be so wide 
as with the issue above 200 Al- 
though General Motors has a large 
outstanding amount of common the 
stock is unusually closely held in 
large blocks by the du Ponts, Fish- 
ers and management. It is esti- 
mated that of the present 17.400,000 
shares, the amount available for 
trading purposes is under 1,000,000 
shares. The average holdings among 
common shareholders are estimated 
between 250 and 300 shares each, 
whereas in the case of United States 
Steel the average holding is under 
|sixty shares. 

The proposed increase in the reg- 
ular rate on the new shares to the 
equivalent of $7.50 on the present 
shares, on which $5 has been paid 
as a regular dividend, indicates the 
;confidence of the General Motors 
management in its ability to main- 
tain the recent high level of earn- 
ings. On the basis of the an- 
nounced policy of paying out 60 per 
cent. of its earnings, the $3 dividend 
on the new stock reflects the opinion 
that earnings of around $5 a share 
are a reasonable certainty. This 
would be equivalent to $12.50 a share 
on the present shares. This year 
the corporation will earn $16 a share. 
In 1927 it earned $12.99 andtin 1926 
$10.90 a share, all on a comparable 
basis to the present stock. 


| MURRAY CORP. PROFITS, 
9 MONTHS, $1,342,555 


Detroit, Nov. 10.—-The statement 
ot the Murray Corporation of Amer- 
|ica and subsidiaries, for nine months 
}ended September 30, 1928, shows net 
| profit of $1,342,555, after deprecia- 
| tion, interest and Federal taxes, 
|equivalent, after dividends on 8 per 
| cent preferred stock of J. W. Mure 
ray Manufacturing Company as- 
| sumed by the Murray Corporation 
'of America, to $4.94 a share earned 
on 269,068 no-par shares of common 
In the first nine months of 
| 1927, the company reported a profit 
lof $311,342, after expenses, deprecia- 
| tion, etc., but before federal taxes. 
Net profits for the quarter ended 
|September 30. 1928, was $699,064, 
after depreciation, interest and Fed- 
eral taxes, equal to $2.58 a share on 
| 269.068 shares of common, as against 
| net loss of $259,699 in the third quar- 
ter of 1927 


orp, | 


CALFEE, HOMEWARD BOUND, 
HAS BIG FOREIGN ORDERS 
Cleveland, Nov. 10.—R. N. Calfee, 
chairman of the board of directors 
of the Peerless Motor Car Corpora- 
ition. is homeward bound from Eu- 
\rope after a most successful busi- 
|ness trip abroad. He is sailing from 
'| Naples, having visited practically 
| every country on the continent and 
|having secured a large volume of 
| sales for Peerless cars from foreign 
| distributors and dealers. 


| 
| 
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CLASSIFIED ADVERTISEMENTS 
| JN THE AUTOMOTIVE DAILY 
' NEWS BRINGS RESULTS 
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B. Gilardoni, Inc., | 
Goes Into Larger | 
Home as Result 


. By CHARLES S. ZACK 

. NEW YORK, N. J., 
: Nov. 10.—Bernard 
Gilardoni, president of B. 
Gilardoni, Inc., who for the 
past twelve years has sold and 
serviced Nash automobiles in 
this township, has built up 
such a_ successful business 
through the accessory and 
parts department that with’ 
increased sales of cars the 
concern has been forced to 
move igto larger quarters. 

Paying the rent with acces- 

sories has been no difficult task 
with B, Gilardoni, Inc. Salesmen 
for the corporation take as much 
pride in their accessory sales as 
they do in their new car sales. 
The result has been that in the 
layout of the new building at 
4804 Hudson Boulevard great 
care was taken in the mapping 
out of the accessory department 
to get the greatest possible benefit 
from both the service department 
and salesroom standpoint. 

The corporation buys most of its 
accessories from jobbers and patron- 
izes to the greatest extent the facili- 
ties of the jobbers in Hudson 
county. Salesmen for the concern 
have had little trouble in making 
their accessory quotas, and officials 
of the concern state that there has 
been a big demand for spare tires, 
tire covers, front and rear bumpers, 
spare tire locks, motometers, cigar 
lighters, vanity sets, smoking Sets, | 
Step plates, trouble lights and 
power tire pumps. On some models 
the salesmen sell snubbers or shock | 
absorbers. At this season of the /| 
year car heaters are in demand. 

To demonstrate the extent to} 
which the concern buys through | 
neighbors, Mr. Gilardoni issues this | 
For radiator hand shutters, 
Raybestos brake lining, Weed 
chains, glycerin, alcohol, tires and 
tubes, Monroe shock absorbers, 
Pines automatic winterfronts, the 
Heat Rite hot-water heater and the 
Perfection hot-air heater he has se- 
lected Emil Dudrap, 4586 Hudson 
Boulevard, Union City; insurance, 
the Auf der Heide Insurance 
Agency, 443 16th St., West New 
York: battery service, the Union 
Hill Battery Company at 4500 Hud- 
son Boulevard, Union City; automo- 
bile parts, Widmer Auto Parts, Inc., 
at 525 Bergenline Ave., West New 
York; car painting, Flora Brothers, 
4981 Boulevard, North Bergen. 

When Mr. Gilardoni established 
his garage, showrcoms and service 
station for Nash automobiles at 322- 
24-26 lith St., West New York, in 
1916 he adopted as his slogan 
“Service Above Profits.” Before 
opening the place for business, he 
installed a complete machine shop, 
one that has been held up as a 
model for all Nash service stations 
in the state. 

In this shop he placed a staff of 
twelve men, all expert machinists, 
thoroughly experienced in the serv- 
icing of Nash automobiles. Upon 
Satisfying himself that his service 
Statlon was in a position to give 
expert service, he opened its doors 

he public 
In the 
located 


to 
he has been 
he has spe- 
automobiles. No 
erviced in his 
indicate the 
has spread 
New 


twelve 
on 
tlalized in Nash 
other make of car i 
Station His records 
extent his reputation 
Machines from all parts of 
Jersey a@nd New York have been 
brought to Gilardoni’s in We 

York for service. 

With the inflax of 
ness, the quarters on lith Street 
became crowded and larger 
quarters were necessary. Again 
and again he enlarged his 11th 
Street quarters until it has 
reached the saturation point. 
Finally, it was necessary to select 
new quarters for the showrooms 
of the firm. In making this selec- 
tion, Mr. Gilardoni considered 
principally the convenience of his 
customers, insisting on a location 
that could be easily reached by 
the motoring public. 

He selected the site on which he 
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Time to Begin Plans for Christmas Business 





By W. S. DELANEY 

Fort Smith, Ark., Nov. 10.—The 
appeal of the well decorated 
Christmas window is powerfal in 
moving a good volume of auto- 
motive accessories, according 
the experience of the Ellefson 
Tire and Battery Company 
Fort Smith. 

This company, one of the largest 
of its kind in the state, does a holi- 
day trade on accessories. that 
brightens the outlook during the 
dull winter season, and more than 
pays the rent of the big establish- 
ment. 

George Ellefson, manager, attrib- 
utes this volume in a great part to 
the window displays employed by 
the company. In this large three- 
cornered building, where there is 


to 


of 


ample window space, Ellefson takes 
|advantage not only of the windows 
; outside but those inside the place 
| for Christmas accessory displays. 

In addition to selling tires, bat- 
teries and a varied line of acces- 
soriesc, the company furnishes oil 
and gas to motorists. When car 
owners drive in for gas and oil they 
stop in front of two well-arranged 
inside windows, and a line of attrac- 
tively displayed accessories, sug- 
gested as Christmas gifts for their 
relatives and friends, confronts 
them. 

“In this Gay of 
people are reading 
before. While we send out direct 
by mail literature to prospects we 
find that the results are not so 
good as window displays. The car 
owner, forced to stop a few minutes 


hurry and rush 
less than ever 


while some troubie is adjusted or the 





Today’s Sales Tips 





Solves Method of Keeping 
Sales Contests Pepped Up 


San Cal., Nov. 10.—If 
more sales are not directly trace- 
able to sales contests, it is not 
because sales contests are basically 
wrong, but rather because of the 
details surrounding such intensive 
campaigns. This is the conclusion 
drawn from the experiences of the 
Campbell Chevrolet Company, 
operating eight sales units in San 
Diego county. 

“We have found that monthly 
sales contests are slow in getting 
under way,” explained Mr. Camp- 
bell. “The salesmen have a ten- 
dency to wait until the last of the 
month to put in their biggest 
efforts. Therefore, whenever we 
wish to stage a contest in a given 
month, we divide it into three dis- 
tinct periods, each lasting ten days. 
In this way, if the salesmen ex- 
pect to get into the money they 
must put forth strong efforts from 
the first day of the ten-day period. 
Prizes vary, but generally total 
about $100, divided into $50, $35 
and 315 prizes for the first three 
men.” 


Diego, 


Time Payment Plan Now 
Extended to Reconditioning 


New Orleans, La., Nov 
leanians who have cars they 
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at 4804 Hudson 
Boulevard, in West New York. In 
the new showrooms are displayed 
the complete line of 1929 Nash aufo- 
mobiles. 

The formal opening of the show- 
rooms, Novemoer 1, was marked by 
a gathering of automobile accessory 
and parts dealers from Hudson and 
counties. Many of these 
joined in newspaper ad- 
to wish the concern 
in its new loca- 


opened this month 


vertisements 


tion. 
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Reo Distributor’s Ad on 
Every Truck He Sells 


Fairchild Company proposed to 
recondition car motors and chas- 
sis, place new tops and tires on 
them, repaint or re-Duco them 
and otherwise place them in the 
finest running condition and per- 
mit the owner to, pay over a pe- 
ried, usually ten months. 

A chattel mortgage is taken 
against the car to guarantee pay- 
ment, but the company handles its 
own paper and does not add a 
financing charge to the cost of re- 
conditioning the cars, the com- 
pany officials said. A good num- 
ber of cars had been turned over 
to the company at the close of 
business Saturday to be recondi- 
tioned, it was said. 


San Angelo, Tex., Nov. 10 (U. T. 
P. S.).—Halloway Smith, one of 
the leading truck distributors in 
west Texas, has a method of his 
own for advertising and it is bring- 
ing him business. Smith is dis- 
tributing the Reo lines in a large 
part of west Texas, and especially 
in the big oil fields of that region. 

Every truck he sells he reserves 
an advertising space on the back 
tail gate. On this space is painted: 
“You Can Do It With a Reo. 
Halloway Smith, Distributor, San 
Angelo.” More than 200 of these 
trucks are now going about over 
west Texas telling the cattle men, 
Sheep men, farmers, ranchers, 
bankers, business men and oil men 
that Halloway Smith is distribut- 
ing the Reo lines. 

Smith says the section of the 
country he sells requires trucks 
which’ will perform service under 
all conditions and for that reason 
he is advising them they can do it 
with the Reo. He says that line of 
advertising has brought him a 
good many sales. 


TIRE FIRM TAKES ON 
Minneapolis, Minn., Nov. 10. 


RADIO 
The 


Central Tire and Supply Company | 


of this city was named dealer for 
the Kellogg radio line. 
pany has a complete radio depart- 


iment, specializing in repairing, ad- 


justing and the installing of sets. 


The com- | 


fuel renewed, will naturally look at 
a nicely arranged window display 
in front of him. No effort is re- 
quired on his part to gaze at the 
accessories before him. Our sales- 
men take advantage of the oppor- 
tunity to press sales, and it is sur- 
prising how many automobile own- 
ers will straightway purchase a 
number of accessories for gifts.” 

It is for this reason the company 
devotes considerable time and effort 
to effective window displays at the 
holiday season. It more than pays, 
Ellefson declaies. 

The window display shown in the 
accompanying photograph was used 
last Christmas, and a tremendous 
volume of business resulted, Ellefson 
said. The increase was about 40 per 
cent. in accessory 
month of December compared to 
the previous month’s volume. 


MODERN EQUIPPED CAR 
LAUNDRY IN PATERSON 


Paterson, N. J., Nov. 10.—Jack 
Donnelly has opened a new automo- 
bile laundry at 507-509 Ellison St.. 


adjacent to the new showroom of} 


the Nash-Paterson Company. It is 
up to date and fully equipped. 


The laundry is located in a new 


building and occupies 3,700 square | 


feet of floor space. The equipment 
includes modern laundering ma- 
chines, operated by air and water 
pressure; a vacuum outfit for clean- 
ing the interior of cars, and an 
authorized Simonizing station. Don- 
nelly was associated with the Econ- 
omy Repair Shop at 741 Madison 


| Ave. for eight years. 


SUNSET ELECTRIC APPOINTS 
ZELLINSKY SALES MANAGER 


Seattle, Wash., Nov. 10.—In order 
to maintain its standing and to ren- 
der improved service to the automo- 
tive trade, the Sunset Electric Com- 
pany, Seattle, has just placed F. R. 
Zellinsky in the newly created posi- 
tion of automotive sales manager 
He has been with this firm for sev- 
eral years, and was formerly man- 
ager of the battery department. 





New Accessory 
Dealers 


ARKANSAS 

Little Rock, Nov. 10.—Tires, auto- 
mobile accessories and hardware will 
be carried by Montgomery, Ward 
& Co. in the new store to be opened 
here soon. Remodeling and redec- 
orating is almost complete now on 
the new store, located at 417-419 
Main St. 








IOWA 


Sioux Falls, Nov. 10.—Hanford, 


| Inc., a $250,000 company, has been 


granted articles of incorporation to 
deal in automobiles, airplanes and 
Supplies, handling business of the 
Hanford Super-Service stations, au- 
tomobile and tire concerns and other 
automotive enterprises of the Han- 


ford interests. Arthur S. Hanford, | 
| Jr., is president; John W. Schunck, 


vice-president, and Larned F. Brown, 
secretary-treasurer. 


sales for the | 





Dunlop Announces 
New Tire Designed 
| For Winter Driving 


| UFFALO, N. Y., Nov. 10. 

—Announcement has 
_just been made by the Dun- 
‘lop Tire and Rubber Company 
of a new tire especially de- 
signed and constructed for 
winter driving. Perhaps the 
j}most important feature of 
| this innovation according to 
the company is that the tire 
can be used safely without 
chains. Automotive engineers 
| who have been consulted have 
| called this tire the greatest 
advancement for the safety of 
motorists and _ pedestrians 
since the inauguration of 
four-wheel brakes, the an- 


nouncement says. 

This new tire which is just now 
being placed on the national 
market is the first of its kind ever 
made. For a number of years all 





| 


| 











4 « 


tires have carried some form of 
roughened tread, but this is the 
only tire which has been built 
especially for winter driving. The 
designer of the new product ex- 
plains that it was built on the 
principle of a cleated shoe. Sharp 
rectangular knobs are raised up 
on the standard tread like cleats 
on the sole of a football shoe. 
The invention of this new winter 
tire is credited to Edward Ger- 
main, president of the company. 

Dunlop executives are confident 
that their latest innovations will 
receive an enthusiastic welcome. 
That there is a real need for such 
a tire, they say, has been readily 
acknowledged by all who have seen 
it. National distribution has been 
quickly achieved in order that the 
tire may be established, during this 
present season 


HARRINGTON CO. CHANGES 
NAME AND EXPANDS 


Jackson, Mich., Nov. 10—O. C. 
Harrington Company, manufactur- 
er of automotive assemblies, special- 
izing in spark and throttle control 
mechanism and other types of 
small, accurate assemblies, has re- 
cently taken over part of the old 
Earl plant, and is now engaged in 
doing a much larger business along 
broader lines than heretofore. 

The name has been changed to 
Ryerson & Haynes, Inc., inasmuch 
as O. C. Harrington has not been 
|connected with the firm for years. 
|Mr. Ryerson and Mr. Haynes are 
sole owners. 
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ADDISON VAR S-°--/nc 
National Advertising 


1280 MAIN STREET 
BUFFALO 


November 6, 1928 


Mr. Harry,A. Tarantous, Business Mgr., 
Automotive Daily News, 

Graybar Building, 

New York, N. Y. 


Dear Harry: 


I want to take this opportunity to express 
to you our satisfaction in the fine service 
and results we have obtained from Automo- 
tive Daily News. 


As you know, we have been using Automotive 
Daily News for several of our clients for 
the past two years. The results have been 
nost gratifying. 


I believe that Automotive Daily News, with 
its up-to-date daily information about what 
is happening in the automotive field, has 
real influence with the trade and is being 
read daily by most of the executives in the 
automotive field. We are only too glad to 
recommend it highly as an advertising med- 
ium for our automotive clients. 


With kindest personal regards, I am, 
Sincerely yours, 


ADDISON VARS, Inc. 


President : 














And Still They Come 


From men of importance in merchan- 
dising, advertising and management. 


“An excellent advertis- 
ing medium.” 

J. D. Boucher, Vice-Pres., 
Kellogg Mfg. Co., 
Rochester, N. Y. 

Automotive Daily News has 

been used by the Kellogg Manu- 
facturing Company for several 
years, and needless to say we be- 
lieve it to be an excellent adver- 
tising medium and a great paper. 
We have obtained very satisfac- 
tory results from this publication. 


“I have a very high 
opinion of Automotive 


Daily News.” 
C. O. Sacks, President, 
Sacks Company, 
New York City 
I have a very high opinion of 
Automotive Daily News as an ad- 
vertising medium, and _ use it 
wherever and whenever possible. 


“The valuable infor- 
mation starts us off on the 


right foot.” 

Geo. W. Wilcox, Pres., 
Geo. W. Wilcox, Inc., 
Greenfield, Mass. 

One of the first things we look 
for in the morning’s mail is the 
Automotive Daily News. The 
valuable information contained 
therein starts us of on the right 
foot and keeps us going right. 

Every dealer should subscribe, 
and receive first-hand informa- 
tion concerning automotive activi- 
ties which is of vital importance 
in the conduct of successful 
merchandising. 


For reader interest no publication excels Automotive Daily News. 


“Everybody in this or- 
ganization looks forward 
to its arrival.” 


Ralph B. Millard, 
Perkins Motor Sales Co., 
Toledo, Ohio 


The Automotive Daily News is 
the. big thing everybody in this 
organization looks forward to at 
the arrival of the morning’s mail. 

This daily news has more than 
proven satisfactory to the execu- 
tives and salesmen of this organi- 
zation. 

It is a profit to the automobile 
dealers in this stage of automotive 
industry, as its news broadcasts 
such items as are of valuable in- 
terest to us. 


“We always start the 
day off by reading Auto- 
motive Daily News.” 


Glen W. Frede, 
Wm. Frede & Son, 
Decatur, Illinois 

We are very much pleased, in- 
deed, with the Automotive Daily 
News as it is today. 

We find in it a wealth of in- 
formation concerning the auto- 
motive industry which does not 
reach us through any other weekly 
motor publication. 

We always start the day off by 
reading Automotive Daily News, 
and are glad to recommend it to 
all automobile dealers. 


The highest grade 





merchants in the industry, manufacturing executives—jobbers—pay $12 per year to sub- 
scribe. Reach these men of importance at any time in Automotive Daily News. A very 
appropriate starting time is the Show period, when a big bonus circulation is given. 


250,000 Distribution During Both Show Weeks 


CHICAGO SHOW ISSUES: 


Closing Time* for Advertising Copy 


NEW YORK SHOW ISSUES: 


Closing Time* for Advertising Copy 


Jan. 7—Jan. 5,9 A. M. Jan. 28—Jan. 26, 9 A. M. 
Jan. 8—Jan. 7,9 A. M. Jan. 29—Jan. 28,9 A. M. 
Jan. 9—Jan. 8,9 A. M. Jan. 30—Jan. 29,9 A. M. 
Jan. 10—Jan. 9,9 A. M. Jan. 31—Jan. 30, 9 A. M. 
Jan. 11—Jan. 10,9 A. M. Feb. 1—Jan. 31, 9 A. M. 


*Prior notice must be given and complete plate or mat must be in our hands by time specified. 


If copy must Be set, one additional day is needed. Color and rotogravure forms close two weeks prior to date of publication. 


Automotive Baily News 


H. A. Tarantous, Bus. Mer. Graybar Building, New York City 


Willard R. Cotton J. Edward Schipper 
Western Manager Eastern Manager 
168 No. Michigan Ave. Graybar Building 
Chicago, Ill. New York 


BOSTON OFFICE 
Metz B. Hayes, Mgr. 
Little Building 
Boston, Mass. 


DETROIT OFFICE 
Geo. M. Slocum, Mgr. 
General Motor Building 

Detroit, Mich. 


PACIFIC COAST 
Blanchard, Nichols & Coleman 
Am. Nat. Bank Building 
San Francisco, Cal. 
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RIM OUTPUT HIGH 
FOR TEN MONTHS 


(Continued from Page 1) 
in the light truck class. The tabu- 
lations show for the month:— 


1928 
345.974 
785 


1927 
168,098 
500 


5,365 


20-inch 
22-inch 
12.200 


358.959 


the ten months 


Total 173,963 


The 
are :— 


totals for 
1927 
1.656.081 
1,902 
102.259 


19°8 
28-inch : 2.553.665 
22-inch 16,501 
24-inch 129.508 


2,692,672 








Total 761,33 


Production in all the classes for | 
the month was:— | 


1928 19°27 
358.959 17 
8,207 15 
1.106 
1.746.349 


5.963] 
065 | 


i 
1.196.896 
2.114.611 


Total by classes for the ten-| 


month periods was:— 
, 1927 

$k 2.692.672 761.332 

Motorcycle 5 83.658 


1,384 924 | 


185 654) 
045 | 


1.932.844 18,0284 


The detailed production 
reported were :— 


figures | 


aoe 


19.108 
1.9.38 


°58 | 
304 | 
982) 
6 858 | 
1,420 
17.419 
13,761 
330 
1 a19) 
200) 
1,418] 

| 
125.644] 
32,407 | 
& 586 
1,487 | 
500 | 
2,613 
2.722 | 
16 | 
14) 


|month against 


‘|charge of production; 


Detroit Plants 
Orders for 


Placing Big 
Raw Material 


(Continued from Page 1) 


ness to be of every possible ser- 
vice to the well equipped and the 
willing dealer, to an extent that 
actually makes the sales plan of 
the automobile companies the 
most comprehensive and detailed 
ever known. But the dealer who 
cannot or will not keep in step is 
being eliminated from the army. 
There is continuing expansion of 
sales outlets by distributors, but 
the new branches are being head- 
ed, in most cases, by men trained 
under the _ distributor's eye— 
graduates of his own organiza- 
tion. | 
For the first third of the month | 
the Detroit territory is showing 4} 
reduction of activity, compared) 
with October, similar to that of | 
October compared with September. | 
Figures show that up to date the| 
decrease is in the neighborhood of | 
15 per cent., taking the present 
last. This is not} 
alarming, of course, but it is dis- 
quieting to some of the retail body. 
Stocks are moving slowly, in spite 





lof the accumulation of orders an- 


nounced, but there is little if any 
appearance of a growing surplus. 

General feeling of intrenchment 
is evident, and the feeling appears 
to be that with ten good months 
of business to their credit, the im- 
mediate present can be faced 
without worry. So far as the fu- 
ture is concerned, there is real 
optimism. 

Another drop in the employment 
figures for Detroit, reported by the 
Employers’ Association, this time 
one of 4,236, is noted. This is only 


Durant Expanding 
California Plant 


Oakland, Cal., Nov. 10.—Antici- 
pating the greatest demand for its 


motor cars and trucks in the his- 
tory of the company, the Durant 
Motor Company of California 
commenced work this week on a 
$100,000 addition to its plant in 
Oakland. 

Erection of the new structure has 
been forced by doubled production 
schedules following the recent in- 
troduction of the new Durant Four | 
models, according to Norman De} 
Vaux, head of the Western Durant | 
organization. 

Durant factory officials present | 
at the ground-breaking ceremonies | 
included: Mr. De Vaux, George R. 
Scott, assistant genéral manager in 
George R. 
Morris, sales manager; E. S. Jones, | 
assistant sales manager; Owen | 
Wright, controller: J. H. Conway, | 
manager parts and service; James | 
Houlihan, president. and Al G.| 
Waddell, vice-president of James} 
Houlihan, Inc., Durant advertising | 
counsel, and others. 





---;| PACKARD ELECTRIC CO. 


otal ? 114.61) 1.384.924 
for the ten-month periods 


1928 19°27 
77 

8 “9 
50,418 


ive 


,o, 827 
40.967 


5.489 


y8 2 EO4 959.056 
41,286 15,972 


P27 
714,370 


4 507 


7,197 
698 


24 


6| taking over 


BUYS GILFILLAN BROS. 


Warren, O., Nov. 10.—The Pack- 
}ard Electric Company announces 
|the purchase of the battery cable 


’| business of Gilfillan Brothers, Inc.., | 


of Kansas. City, Mo. The sale did} 
not include inventory or plant) 
equipment. 

About a year ago the Packard 
| Electric Company introduced the} 
battery cable group system to the} 
automotive industry and with the} 
of the Gilfillan busi- 
| ness is planning new merchandising 
| features which will result in still} 
greater convenience, economy and 
| profit for the trade. | 
a 


about one and one-half per cent. 
off last week’s figures, and is re- 
garded by the employers as merely 
& seasonal happening. Loss of 
these men from the pay rolls brings 
the total employed by the associa- 
tion down to 281,700, which is 87,557 
more than were working in Detroit 
@ year ago. The Ford Company re- 
ports no material net change in 
employment, which remains station- 
ary at about 120,000 men. No defi- 
nite figures of daily output are given 
out at Fordson this week, but it is 
reported that production is growing 
slightly from week to week. 

An important and far-reaching 
announcement of plans by one of 
the largest makers in the Detroit 
district will be made, probably 
within ten days or so, and there 
is more or less suppressed excite- 
ment about this and other future 
plans among the dealers. 





SIM NEW ‘ADVERTISING 
MANAGER FOR DODGE 


Detroit, Nov. 10.—Frank N. Sim 
has been made advertising manager 
of Dodge Brothers’ division, Chrys- 
ler Corporation, succeeding Sedley 
Brown, resigned. 

Mr. Sim’s connection with the in- 
dustry dates back to 1913, when he 
was assistant advertising manager 
of the Timken-Detroit Axle Com- 
pany. He was made head of the 
department in 1915 and in 1919 as- 
sumed the additional duties of 
assistant sales manager. 

He joined the Dodge organization 
four years ago as a field representa- 
tive in Texas and a year later was 
made district representative in St. 
Louis. In June, 1927, he was trans- 
ferred to take charge of the Chicago 
area and in July of this year he was 
made representative of the Detroit 


district, a position from which he| 


has just been promoted. 


AUBURN SOON TO BUILD 
4,500 CARS PER MONTH 


Auburn, Ind., Nov. 10.—The Au-| 
Company by Feb-' 


burn Automobile 














Cars, Trucks Gain 
In Three States 


(Continued from Page 1) 


tion reports on commercial cars for 
September were received today :— 
Mississippi—Chevrolet 166, Dia- 


mond T 1, Federal 2, Ford 109, 
GMC 6, Graham 22, Indiana 36, 
Relay 1, Reo 5, Republic 1, Whippet 
2, White 15, miscellaneous 5—a total 
of 371. This compares with a total 
of 359 in September, 1927, showing 
a gain of 12 trucks. 

Vermont—Chevrolet 51, Federal 2; 
Ford 24, GMC 8, Graham 21, In- 
ternational 14, Mack 2, Reo 11; 
Stewart 3, Studebaker 2, Whippet 1, 
White 1—a total of 140. This com- 
pares with a total of 106 in Sep- 
tember, 1927, showing a gain of 34 
trucks. 





ruary 1 will be in a position to pro- 
duce comfortably 4,500 cars per 
month, due to the completion of its 
extensive plant expansion program, 
officials announce. 


—— 


ACCEPTED 


in the richest market 
as the finest motor car 


N OT everyone can own a Stearns-Knight motor car. 


In fact, Stearns-Knight is perhaps only appreciated 
by those who know and understand the fine things 

of the world. 

Every line of Stearns-Knight—every refinement 


and luxury of design and appointment—its 


magnificent and tireless performance, all 
have definite appeal to a definite market. 


A market composed of those peo- 


ple who possess taste enough to 
know the best—and are able 


to gratify that taste. An aris- 


tocratic motor car built ex- 


STEARNS-KNICHT 


SALES 


CLEVELAND, OHIO 


pressly for the aristocracy. 


CORPORATION 


ST EFARNS 
KNIGHT 


The finest transportation of today 





